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Features This Week 


q What the Court Said S36 


Out of the Maze of Automobile Insurance Cases 
Litigated in 1931, S. B. Ackerman Has Selected 
the Essential and Pertinent for Review in His 
Fourth Installment of “Legal Highspots of 1931.” 
q The Casualty Roster 

Thirty-One Stock Casualty Insurance Carriers Re- 
tired from the Field in 1931; Twenty Others 
Received Initial Licenses to Do Business. Twenty- 
Four Mutual Casualty Companies Called It a Day 
But Twenty New Hopefuls Sprang Up to Replace 
Them. The Complete Record Is Presented in The 
Spectator’s Annual Tabulation “New and Retired 
Casualty Companies.” 





About Advertising 


Not All Advertising, Unfortunately, Is as Sprightly 
and Entertaining as H. V. Chapman’s Article About 
Advertising. 


@ The Week’s News 
United States Treasury Department Liberalizes 
Federal Estate Tax Ruling; Bureau of Personal 
Accident and Health Underwriters Adopts New 
Program; Estimate Fire Insurance Risks Out- 
standing at 178 Billions. 
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Write for a copy of the windstorm 
folder and ask about the advantages 


of a Camden agency. 
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When You Sell Windstorm Insurance... 


YOU NEED EFFECTIVE WINDSTORM ADVERTISING q, 


Agents of the Camden Fire Insurance Association use dynamic ble 



















advertising folders which actually sell windstorm coverage. The sf 
folders belong to the agent, representing his interests and carrying prec 
his signature. Camden supplies them in any necessary quantity, 
together with selling sales letters. Camden field men, in the mean- as ¥ 
time, are always ready for special problems. 


AN 
YOU NEED A LIBERAL WINDSTORM POLICY a 
Camden agents sell the fact that any wind which damages is wind- = 


storm—and the policy backs them up. Settlements are unusually will 
fair and generous, and the Camden Fire Insurance Association sees 


to it that the relations between agents and their accounts are genial. BAL 
y 
YOU MUST REPRESENT A STRONG COMPANY ab 
Camden agents represent a ninety-one year old association which “Oh 
has never refused a legitimate claim, It is now interested in hearing spiri 
from competent and enthusiastic insurance men who are interested, oe 
in turn, in representing acompany which understands their problems 
and helps them. Write for a copy of the windstorm folder and ask = 
about the advantages of a Camden agency. 
LOU 
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This Week: 
EYES RIGHT! 


@ Can anyone look at the acquisition cost 
item of a fire or casualty company and decree, 
arbitrarily, that it is too large or too small? 
If companies had an accurate picture of the 
cost of new, part-time and small-producing 
agents would they object to agency qualifica- 
tion laws? In the column to the right the 
editor discusses this little discussed angle of 
insurance cost accounting. 


CASES IN COURT 


@ The law relating to automobiles and auto- 
mobile insurance is complex and ever chang- 
ing. Significant cases decided in 1931 are 
reviewed and decisions liberally quoted in 
§. B. Ackerman’s “What the Courts Said 
About Automobile Insurance in 1931.” 


jESTING TRUTH 


@H. V. Chapman, advertising manager for 
the Ohio Farmers Insurance Company, points 
his article on insurance advertising with amus- 
ing stories. 


Next Week: 


ANNUITIES 


@ Anne Russell Daley, a successful agent with 
the Prosser & Homans Agency of the Equita- 
ble Society, reminds that “We have Faith, 
Hope and Annuities, but the greatest of these 
is Annuities.” The public too seems to ap- 
preciate this truth and is turning to Annuities 
as the one absolute assurance against hard 
times in old age. Her article is inspirational 
as well as informative. 


AN EVENT 


@ The Twelfth Annual Sales Congress of the 
Life Underwriters Association of the City of 
New York, in session this week, will be sum- 
marized for the outstanding sales ideas it 
will contain. 


BALANCED 


@ “Looking Forward to the Turn of Business” 
is the title of a paper by M. Albert Linton, 
president of the Provident Mutual Life Insur- 
ance Company. While not a candidate for 
“Oh Yeah” “honors, this discussion reflects a 
spirit of sane optimism and offers an intelli- 
= evaluation of present day business con- 
ions. 





Breaking Down Costs 


IRE and casualty insurance companies and agents are 

exponents of conservatism in American business. Radi- 
cal departures by them are usually limited to underwriting 
undertakings. Accounting practices of today vary but little 
from that of twenty years back. Ratios used as determinative 
of success or failure have not been augmented. 

One lesson taught by the depression empha- 
sizes the need for research by every business into its cost 
accounting. Analysis of the many items that go into the 
final expense ratio should be studied and compared with 
similar items in corresponding corporations. Are fire and 
casualty insurance companies and agents alert to this need? 
Can every agent give his proportionate cost for advertising, 
collections, overhead and every other expense? Can he tell 
the proportion that this bears to his premium volume? Is 
there any means by which he might compare these results 
with similar ones for other agencies doing a corresponding 
volume of business? 

Ask any company the difference in the acquisi- 
tion costs between agencies in various production brackets. 
As a class, do part time agents cost proportionately as much 
as medium class producers or as much as large producers? 
In what respects do they differ? Do claim costs vary as to 
agency size and as to territory and why? If recognized statis- 
tical compilations were available, would not a great amount 
of unnecessary State Insurance officials’ pronunciamentos be 
eliminated? It cannot be denied that if the New York Super- 
intendent had at hand a breakdown of agency costs by pro- 
duction groups he would have a picture entirely at variance 
from the one he now seems to have. The attitude of com- 
panies as regards agents’ qualification laws might be altered 
by such research. Commission payments to agents based on 
production volume might be found acceptable and equitable 
to agents and companies. 

THE SPECTATOR, in the interest of better business 
methods would, at the behest of company and agency organiza- 
tions, be glad to assist in a compilation and analysis of such 
cost statistics. Knowledge of operating costs and acquisition 
costs in their many details is a matter 


of pressing future worth in the fire 
and casualty business and might ulti- af Y Gg 
mately mean the difference between _f7 - ’ : 


success and failure in individual cases. 
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T is well settled that the business of 
insurance is effected with a public 
interest and so closely connected with 

the common good that State regulation 
and supervision is well recognized. Such 
control and supervision would seem 
most applicable to automobile insur- 
ance. The automobile today is used in 
all corners of the world and although 
it has been an essential factor in our 
progress, it has also left destruction of 
lives in its path and has given rise to 
a new problem and public need of au- 
tomobile insurance. The business has 
taken on colossal proportions. Litiga- 
tion, increase of legislation and fed- 
eral decisions concerning automobile 
insurance are very noticeable today in 
our law reports. 


Oral Contract 


An oral contract of automobile in- 
surance is legal and binding the same 
as a written contract in the absence of 
any statutory enactment to the con- 
trary. The legal effect of an oral con- 
tract of automobile insurance is to 
obligate the insurer according to the 
terms of the ordinary policy issued by 
it; and an agent’s agreement to pro- 
cure insurance is mutually binding 
when supported by consideration al- 
though oral. However, even though an 
automobile insurance contract may be 
legally entered into by an oral agree- 
ment, it must be shown nevertheless 
that the agent of the insurer had au- 
thority to make the contract. A very 
interesting case, Searle v. Southern 
Surety Co. of New York, decided by 
the Supreme Court, Cattaraugus County, 
of New York State, 247 N. Y. S. 340, 
dwells on this point. In this case the 
agent of the insurer solicited one 


Thomas Whalen, owner of an automo- 
bile, for 


liability insurance. After 








The accompanying article 


is the fourth of a series by 


S. B. Ackerman, well-known insurance attorney and associate 
professor of insurance at New York University. Subsequent 
articles will deal with general casualty, surety, burglary and 


other forms of indemnity. 


In this installment, outstanding cases are cited which 
pertain to the validity of oral contracts, the differentiation 
between indemnity and liability insurance, insurable interest, 
waiver and estoppel, notice of accident and many other 


questions. 


Agents, as well as underwriters and attorneys, 


will find it of interest and value. 








some conversation the agent informed 
the owner of the car that the insur- 
ance on his car would start immedi- 
ately at noon on the 3lst day of Au- 
gust, 1929, which was the time of the 
conversation. The owner of the car 
made a payment on the premium. Sub- 
sequent to the first payment Mr. 
Whalen made additional payments on 
the premium and the agent stated that 
the policy would be sent from the Buf- 
falo office and delivered to Mr. Whalen. 
On Dec. 25, 1929, the car owned by 
Whalen was involved in a collision. 
Whalen gave notice to the insurer, 
who immediately denied liability. The 
court held the insurer liable under the 
oral contract of insurance and stated: 


“Before the plaintiff may recover 
herein it is necessary to establish that 
at the time of the accident in suit there 
was in full force and effect an agree- 
ment of insurance between the said 
Whalen and the agent. The statement 
of the agent to the said Whalen that 
he was insured beginning at noon Aug. 
31, 1929, was equivalent to an oral con- 
tract of insurance. This being estab- 
lished, it is conclusively presumed that 
such an agreement did not violate the 
law of the State but that it included in 
such a policy all the provisions re- 
quired by the law to be included in such 
a policy.” 

Indemnity and liability insurance, 
automobile public liability and prop- 
erty damage insurance policies are of 
two kinds: the “liability” contract 
which obligates the insurer to pay the 
loss without first requiring that the 
assured do so, and the “indemnity” 
contract which obligates the insurer to 
reimburse only after the assured has 
paid the debt to the injured claimant. 
In an automobile liability policy which 
reserves to the insurer full right 
over adjustments of all claims that 





might arise under the policy and ex- 
pressly obligates the insurer to defend 
any suit brought against the assured 
whether groundless or not and insuring 
against loss and expense, it is a contract 
to pay liability, and it authorizes re 
covery as soon as liability attaches to 
the assured and before it has been dis- 
charged. However, a policy by which 
the insurer agrees to indemnify as- 
sured against loss from claims for per- 
sonal injuries and which provides that 
if an action is brought against the 
assured on a claim covered by the 
policy he shall notify the insurer and 
it will defend in the name and on be 
half of the assured and that no action 
shall lie against the insurer to recover 
for any loss under the policy unless 
brought by the assured for loss actu- 
ally sustained and paid in money by 
him after trial, indemnifies only against 
loss actually sustained and paid by as- 
sured in money and not against lia- 
bility. In the Supreme Court of Rhode 
Island, the case of Degnon v. Rhode 
Island Mut. Liability Co., 154 A. 912, 
enunciated this principle. In the same 
case a policy was issued on a taxicab. 
The injured plaintiff immediately com- 
menced suit against the insurer when 
he found that the insured sold its taxi- 
cabs and went out of business. The 
court ruled against the injured plain- 
tiff and said: 


“There is a distinction between lia- 
bility insurance and indemnity insur- 
ance, and an injured party has no right 
to proceed in any circumstances d- 
rectly against the insurer if the policy 
is one of indemnity. It is clear from 
the provisions of the policy which are 
unambiguous that it is one of indem- 
nity and not a volicy insuring against 
liability. Therefore, by the terms there- 
of no action can be brought on the 
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By S. B. ACKERMAN 


Member of the New York Bar 


policy against the insurer until after 
judgment has been entered against the 
insured.” 


Construction of the Policy 


The automobile insurance policy, gen- 
erally speaking, is construed in like 
manner as all other written contracts. 
The policy of insurance with its clauses, 
conditions and _ stipulations is the 
agreement of the insurer and the as- 
sured and the interests of the parties 
must be gathered from the language 
of the policy itself. Every part of the 
contract should be considered in ar- 
riving at the true intent of the parties 
and if the contract as prepared by the 
insurer contains any ambiguous clauses 
it should be construed in a favorable 
light toward the insured. In Zurich 
General Accident & Liability Inc. Co. 
v. Thompson, 49 F. (2d) 860, an in- 
dorsement on an automobile liability 
policy provided that the policy should 
apply only to persons “legally operat- 
ing the automobile.” At the time of 
the accident the driver was intoxicated. 
The insurer maintained that because 
the driver violated an ordinance by be- 
ing intoxicated while driving he was not 
lawfully operating the automobile. The 
court however held: 


“That while a policy of insurance 
like other contracts must be construed 
according to the language and terms 
used therein and the courts will not 
relieve parties from the stipulations of 
the policy, nevertheless the rule is well 
established that provisions and excep- 
tions must be strictly construed against 
the insurer, who is bound to use such 
language as to make the conditions, 
specifications and provisions thereof 
clear to the ordinary mind, and in case 
it fails to do so any ambiguity or rea- 
sonable doubt must be resolved in fa- 
vor of assured.” 

The court further said: “Nor do we 
see any merit in the contention that 
the intoxication of the driver was a de- 
fense. The term ‘legally operating the 
automobile’ means operating it by right 
of lawful authority rather than operat- 
ing it in accordance with law. It is a 
well-recognized fact that nearly all au- 
tomobile accidents result from infrac- 
ions of traffic regulations of some kind 
and to limit indemnity to unavoidable 
accidents for which the assured is in 
n0 Way responsible would reduce to a 
mere shadow.” 


Another case dealing with the con- 
struction of the provision in an auto- 
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mobile insurance contract is decided by 
the St. Louis Court of Appeals in the 
case of Arms v. Faszholz (Ft. Dearborn 
Casualty Underwriters of Chicago, 
Ill.), 32 S. W. (2d) 781. This policy 
excepted liability for any injuries sus- 
tained to a “passenger.” Plaintiff at 
the time of her injury was riding in 
the insured car as an invited guest on 
their way to a church picnic. The au- 
tomobile was a private vehicle never 
used as a public conveyance. The in- 
surance company maintained that the 
term “passenger” is broad enough to 
include any person transported or con- 
veyed from one place to another in an 
automobile whether for hire or not and 
includes an invited guest. The court 
decided against the insurance company 
and said: 


“A passenger in the common ordi- 
nary meaning of that term and in its 
legal sense as well, is one who travels 
in a public conveyance established or 
provided by the carrier for that pur- 
pose by virtue of an express or im- 
plied contract with the carrier for the 
transportation from one place to an- 
other for the payment of a fare or that 
which is accepted as the equivalent 
thereof. A person may, under some cir- 
cumstances, be a passenger whether or 
not he pays or contracts to pay a fare, 


IPLAC ee eVee Vee 


What assistance does the as- 
sured expect from his agent 
when a loss occurs? Most agents 
will be inclined to reply, “Too 
Much.” At any rate, the agent 
who has no knowledge of how 
the courts construe the insur- 
ance contract will find himself in 
an embarrassing position when 
his policyholder comes forth 
with a claim. 

The time to have this infor- 
mation is when the policy is sold. 
It is an unfortunate agent who 
gives his client the assurance 
that he is protected against ac- 
cidents for which the company 
will disclaim liability. 


ANITA 





but not unless he travels in a convey- 
ance which is held out or offered for 
the use of the public. One who travels 
in a purely private conveyance merely 
as an invited guest is not a passenger, 
either in the legal sense of that term 
or in the sense in which it is commonly 
and ordinarily understood.” 


Insurable Interest 


What constitutes insurable interest 
has been the subject of much discussion 
in the courts and is often a question of 
great difficulty. It is quite apparent, 
however, that the tendency of decisions 
in recent times is in the direction of a 
more liberal doctrine upon the subject 
than formerly prevailed. In a case 
recently decided by the Court of Ap- 
peals of Maryland an automobile lia- 
bility policy was issued to the record 
holder of a truck actually belonging to 
another person. The court held that 
the record holder had an insurable in- 
terest, saying: 

“The courts of this country as well 
as England are well disposed to main- 
tain policies where it is clear that the 
party assured held an interest which 
would be injured in the event that the 
peril insured against should happen. 
The term interest as used in applica- 
tion to the right to insure does not 
necessarily imply property in the sub- 
ject of insurance, and neither the title 
nor beneficial interest is requisite. Al- 
though a person has no title, legal or 
equitable, in the property, and neither 
possesses no right to possession, yet h> - 
has an insurable interest therein if it 
is primarily charged in either law or 
equity with a debt or obligation for 
which he is secondarily liable. Com- 
monwealth Casualty Co. v. Arrigo 
1544-136.” 


Reformation 


Ani action will lie to reform the in- 
surance policy to conform to the facts 
where a mutual mistake was made. In 

(Continued on page 10) 





A Service to Salesmen 


T has become pretty well estab- 

lished that the principal differ- 
ence between the average producer 
and the leading producer amounts 
to simple education. The leader 
knows something applicable to his 
business that the trailer has never 
bothered to learn. In life insurance 
such knowledge embraces many 
things, such as business adminis- 
tration, bankruptcy laws, trustee- 
ship, etc. « Not least among the 
items which confront the life un- 
derwriter and challenge his mas- 
tery is the problem of life insur- 
ance taxation. 

The favored position of the busi- 
ness in this respect offers a power- 
ful selling argument for many 
forms of insurance in varied situa- 
tions. The beauty of it all is that 
the agent does not find it neces- 
sary to sit down and pore over 
volumes of legal statutes in order 
to capitalize on the exemptions of- 
fered. In every case that develops 
his company representatives, or his 
association representatives, or 
some interested and enterprising 
individual, will “go to bat for him,” 
so to speak, and make available in 
pre-digested form the gist of what- 
ever favorable rulings are avail- 
able. And then, the very least the 
agent can do, in self-interest, is to 
assimilate what has been boiled 
down for his use. 

A case in point is the recent rul- 
ing on the Federal Estate Tax, re- 
port of which is given elsewhere in 
this issue, obtained by a committee 
of the National Association of Life 
Underwriters headed by Julian S. 
Myrick, an agency leader who has 
devoted much time and real talent 
to furthering constructive legisla- 
tion for the benefit of life insurance 
and its policyholders. This com- 
mittee sought to obtain a clarifying 
ruling on Federal Estate Tax pro- 
cedure and was successful. Not 
only was it successful in obtaining 
_ an interpretation of the meaning of 

certain previous rulings for the 
sake of clarity, but in the process 
was able to write into one section 
an amendment which serves as the 
basis for actual extension of the ex- 
emptions allowed by the Treasury 
Department. 

At the Toronto Convention the 
members of the N. A. L. U. were 
told that policy proceeds in excess 
of $40,000, to a named beneficiary, 
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were exempt from the Federal Es- 
tate Tax provided the insured di- 
vested himself of legal incidents of 
ownership in the policies. Now, it 
appears, the insured may retain the 
privileges of ownership in such 
cases where the premiums are paid 
by the beneficiaries and still claim 
the exemption. It is obvious, of 
course, that the insured would not 
be allowed to claim such exemp- 
tion merely for the act of passing 
over the premium monies to his 
wife for her to complete the trans- 
action, but income from a trust set 
up by the husband, or income from 
property transferred to her, would 
be legally acceptable. Some lead- 
ing underwriters maintain that 
even money saved from a regular 
allowance might be applied to 
premiums to the end that the tax 
exemption might be obtained, but 
conservative authority holds this 
highly debatable. 





“PROSPERIPLEA”’ 


“The people of America have 
at last awakened and dislodged 
some of the hoarded money. 
They are buying not alone mer- 
chandise because the prices are 
right but they are applying for 
additional life insurance in 
order to save with safety for 
the future of themselves and 
their families. .. . The so-called 
business cycle has run _ its 
course and now it is starting on 
its upward grade. The latest 
commerce reports show that one 
hundred million dollars of idle 
money lying around in impro- 
vised boxes, mattresses, or in 
safety deposit vaults, has been 
put back into general circula- 
tion. 

“We as business men must 
fall in line and do our bit to 
assure the success of American 
industry. The first thing for us 
to do is to buy the things we 
intended to buy but didn’t. We 
should be heralds of prosperity 
and assure the people of pessi- 
mistic tendencies that this 
country is absolutely sound and 
the time has come to start doing 
things.”—Charles F. Williams, 
president of the Western and 
Southern Life Insurance Com- 


pany. 





















The rulings of the Treasury De. 
partment and court decisions af. 
fecting this procedure are reviewed 


by Forest L. Morton on page 15, 


and while the substance of the ryl. 
ings are given in a few words, it is 
advisable to read the whole of Mr. 
Morton’s findings in order to ob- 
tain a proper background of knowl. 
edge concerning this important de. 
velopment. 


New Tax Programs 


T° would seem that the majori- 
ty of legislators and officials 
throughout the country have be. 
come convinced of the advisability 
of balancing the budgets of the 
various States and of the Nation, 
This necessitates, in almost every 
case, heavier taxation. We hear 
and read of governmental econo- 
mies but it is fairly evident that 
the cutting of expenditures is not 
much more than a gesture; the 
weight that will move the budget 
scales in the direction of a balance 
is increased revenue. 

While perhaps agreeing in prin- 
ciple .with the need for increased 
taxation, insurance interests will 
shudder at the sound of the word 
because insurance in the past has 
always been commanded to pay 
more than its equitable share. 

Fire insurance companies, right 
now, are paying more in taxes than 
they should be required to, regard- 
less of what governmental emer- 
gencies exist. It is estimated by 
the National Board of Fire Under- 
writers that the fire insurance com- 
panies pay in special taxes an 
amount equal to more than 5 per 
cent of the premiums paid by 
policyholders. Only a fraction of 
this tax, (perhaps one-twenty-fifth, 
or one-thirtieth) goes towards the 
maintenance of State insurance 
supervision. 

It has been recently pointed out 
that the total taxes paid in 1929 by 
the companies amounted to a figure 
not far under forty million dollars 
—something more than 6% pet 
cent on gross income. Figured on 
a net basis, it shows that the fire 
insurance companies paid out over 
one-third of their net profits m 
Federal, State and Municipal 
Taxes. Not many industries, and 
surely none of such vital import 
ance to the welfare of the nation, 
are called upon to bear such @ 
burden. 
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a 
Time 
Weekly News Review 


On or prior to June 1, the Provident 
Mutual Life of Philadelphia's disability 
income clause will be reduced to $5 a 
month for each thousand of insurance. 
The waiting period will be extended 
to six months, and disability coverage 
will cease at age 55 instead of 60. 


Actuary E. E. Hardcastle, and Dr. 
Wm. Muhlberg, medical director, made 
vice-presidents of Union Central Life, 
Cincinnati. 


R. George McCuish, of the Canada 
Life, elected president of the Life Un- 
derwriters Association of Canada. Paul 
H. Dubar elected honorary president. 





Jeremiah F. Mahoney of New York 
elected general counsel of the Union 
Labor Life. James A. Beha elected a 
director. 





H. C. Hubbell, New York general 
agent for the Aetna Life, Hartford, 
has resigned and R. S. Edwards has 
taken over the direction of the 42nd 
Street office. 





Frank A. Gantert has been elected 
president of the Fidelity and Guaranty 
Fire Corporation, succeeding R. Howard 
Bland who becomes chairman of the 
board. 





E. T. Cairns, vice-president of the 
Fireman's Fund Companies, elected 
first president of the Pacific Factory 
Insurance Association. 





Vice-president Olin L. Brooks placed 
in charge of the Southwestern Depart- 
ment of the Firemen’s Insurance Com- 
pany of Newark, with headquarters at 
Dallas, Texas, succeeding Secretary 
Carr P. Collins who has resigned but 
will continue to serve in an advisory 
Capacity. 





In New York, Governor Roosevelt's 
Committee on Hospital and Medical 
Problems in pensation Insurance 
recommends that the Workmen's Com- 
pensation Act be amended to include 
all occupational diseases. 











George Cator, one of the founders 
of the Fidelity and Deposit Company 
of Baltimore, and the organizer of the 
American Bonding Company, dies. 





Agency qualification bill vetoed by 
Governor Laffoon of Kentucky. 





The National Union Fire Insurance 
Company of Pittsburgh has reinsured 
the Atlantic Fire of West Palm Beach, 
Florida. 





J. W. Knox has been elected vice- 
president and secretary of the Public 
Fire. He was general manager of the 
Great Lakes of Chicago when it was 
acquired by the Public. D. N. Iverson, 
vice-president, and U. S. Atkinson, sec- 
retary, both identified with the Public 
since its organization, have resigned. 
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New angle on the Battle of é nsurance statisticians 
disclose that one male driver in 2 nvolved in a serious auto 
mishap each year, while rat f female drivers is one in 89 
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y ROBERT WADE SHEEHAN———— 

















ERHAPS some of the readers of THE 

SPECTATOR have chanced across the book 
called “Oh, Yeah?” which is merely a com- 
pilation of the unfortunate public statements 
issued by business and political leaders dur- 
ing those days of ’29 and ’30 when business 
was fundamentally sound and prosperity just 
around the corner. The latest volume from 
the pen of John Maynard Keynes, the great 
British economist, might have been, in like 
spirit, entitled “I Told You So,” for the au- 
thor is one of the few men who called the 
turn on the world-wide depression, but in- 
stead it is subtly called “Essays in Persua- 
sion.” 

I am not going to persuade you to essay 
these “Essays in Persuasion” because if you 
have been depending on newspapers, indus- 
trial captains and political prophets for eco- 
nomic advices, Mr. Keynes’ theories hit you 
like strong wine on an empty stomach and 
will probably set you on your economic ear. 
But perhaps you’re tired of sobriety and 
“right-mindedness.” If so, Mr. Keynes is 
an admirable, and entirely respectable, com- 
panion for a spree. Your Congressman, I’m 
sure, won’t like me for recommending this 
book to you. 

More familiar stuff will be found between 
the covers of “A Basis of Stability,” by Sam- 
uel Crowther, the well-known journalist. In- 
surance men will recall him as a stout foe of 
paternalism and in this book he takes several 
falls out of it. He believes that the unem- 
ployed should be taken care of by private 
charity. The views of Henry Ford, Alfred 
P. Sloan, Frederick H. Ecker and others ap- 
pear in Mr. Crowther’s interesting sym- 
posium. 





Tide 


Current Economic Trends 










The total January sales of the report- 
ing wholesale firms were 21 per cent 
below a year ago, according to the 
Monthly Review of the Federal Reserve 
Bank. 






















Dollar volume of January sales of re- 
porting department stores in the New 
York Federal Reserve district averaged 
19 per cent smaller than in January, 
1931. 
























Steel mill activity during February 
showed a moderate downward tendency 
from the level rate in January. 





Crude petroleum output continued 
to decline. 





Composite average of 70 industrials 
on the New York Stock Exchange rose 
from 118.06 to 120.65 during the week 
of March 5, 30 average rails rose from 
30.98 to 32.78, 30 average bonds in- 
creased in price from 81.41 to 82.42. 















A total of 2,036 stock companies 
were incorporated in New York State 
in February. 











Fisher's Commodity Index shows 
average prices declined 0.8 last week 
to 62.9 per cent of the 1926 level. 















Chicago stores report spirited buying 
by the public last week. 















Rising prices on London Stock. Ex- 
change indicate growth of confidence 
in Britain. 













Total new capital issues in England 
in February totalled £12,000,000 an in- 
crease of £9,000,000 over last year. 














Cotton futures secured a 5 point rise 
during the week of March 5, with New 
Orleans cotton showing a 50 cent gain 
during the week. 














Of $9,814,098 invested by life insur- 
ance companies during the week of 
February 27, according to George A. 
Miller in the New York Evening Post, 
29.6 per cent was in mortgage loans 
other than farm, 20.4 per cent in 
United States Government bonds, 15.8 
per cent in public utility bonds, 8.6 
per cent in farm mortgage loans, 7.9 
per cent in foreign bonds, 4.8 per cent 
in Canadian bonds and nothing in rail- 
road bonds or stocks. 




















The Interstate Commerce Commis- 
sion reports that the net income of the 
class | railroads of the country in 1931, 
after taxes, rents, interests and other 
charges, was $390,000,000 less than 
for 1930. 











Subscriptions for the $900,000,000 
certificate issue, placed on sale by the 
U. S. Treasury Department March 7, 
was closed the following day. 











New Stock Companies 


Allstate Insurance Co., Chicago, Il. 

California Mortgage Insurance Co., San Francisco, Cal. 
Central Northern Insurance Co., Minneapolis, Minn. 
Central States Motorists Insurance Co., Chicago, III. 
Coast Surety Corporation, Los Angeles, Cal. 

Connecticut Indemnity Co., New Haven, Conn. 
Consolidated Fire & Casualty Ins. Co., Toronto, Can. 
Dealers Finance Insurance Company, Los Angeles, Cal. 
Dover Casualty Company, Wilmington, Del. 

General Automobile Ins. Co., Lincoln, Neb. 

Maine Casualty Company, Portland, Me. 

National Title Guarantee Co., Baltimore, Md. 

Old Equity Insurance Company, St. Paul, Minn. 

Safety Casualty Company, Dallas, Tex. 

Suburban Auto Insurance Company, Lombard, III. 
Temple Casualty Insurance Company, Boston, Mass. 
Tennessee Casualty Company, Chattanooga, Tenn. 
Union Automobile & Casualty Co., Los Angeles, Cal. 
Union National Insurance Company, Minneapolis, Minn. 
United Title & Mortgage Guaranty Co., N. Y. C. 


New Mutual Companies 


American Fair Mutual Indemnity Co., Norwalk, Ohio. 

Austin Mutual Casualty Co., Minneapolis, Minn. 

Bakers Town Mutual Plate Glass Insurance Co., St. Louis, 
Mo. 

Beacon Mutual Casualty Co., Chicago, IIl. 

Beacon Mutual Indemnity Co., Columbus, Ohio. 

Bronx & Harlem Taxpayers Mutual Ins. Co., N. Y. C. 

Central States Mutual Casua!ty Co., Indianapolis, Ind. 

Dentists & Physicians Ins. Co. of America, Jersey City, 
N. J. 

Farmers Mutual Theft Ins. Assn., Fort Dodge. 

Lake Shore Mutual Insurance Co., Chicago, IIl. 

Maine Mutual Automobile Insurance Co., Auburn, Me. 

Midwest Mutual Insurance Association, Chamois, Mo. 

Nebraska Farmers Ins. Co., Lincoln, Neb. 

Pacific Coast Insurance Association, Los Angeles, Cal. 

Physicians & Surgeons Hospital Association, Salem, Ore. 

Pro-Tex-U. Mutual Casualty Company, Wilmington, Del. 

Rocky Mountain Mutual Insurance Company, Denver, Colo. 

State Reserve Mutual Insurance Company, Denver, Colo. 

Teachers’ Protective & Benefit Association, Minot, N. D. 

Tower Mutual Insurance Company, Cincinnati, Ohio. 

United Automobile Service & Assurance Co., Lincoln, Neb. 


New Lloyds, Reciprocal, Inter-Insurance Ass’ns. 
Suburban Auto Ins. Underwriters, Lombard, III. 


Projected Stock Companies 


American Central Burial Ins. Co., Lincoln, Neb. 
American Standard Indemnity Co., Lincoln, Neb. 
American Travelers Ins. Co., Lincoln, Neb. 

Hercules Casualty Co., Des Moines, Iowa. 

Midwest Bonding & Indemnity Co., Oklahoma City, Okla. 
Old Republic Life & Casualty Co., New Orleans, La. 


Projected Mutual Companies 


American Mutual Ins. Co., Des Moines, Iowa. 
Atlas Mutual Ins. Assn., Des Moines, Iowa. 

Midland Mutual Accident Co., Spencer, Iowa. 
State Mutual Assessment Assn., Harlan, Iowa. 





New and Retired Casualty Companies for 1931 


Stock Companies Retired 


Air Travelers Insurance Co., Dallas, Tex. Requested to 
forfeit charter. 

Ajax Casualty Insurance Company, Peoria, Ill. Receiver 
appointed Feb. 28. 

American Mine Owners Casualty Co., Huntingdon, Pa. 
Merged with Commonwealth Casualty Co., Philadelphia, 

Atlas Casualty Company, Chicago, II]. Reinsured in Public 
Indemnity & Pub. Fire Ins. Companies of Newark, N. J. 

Automobile Underwriters Insurance Co., Dallas, Tex. Re- 
ceiver appointed Jan. 28. 

Chicago Fidelity & Casualty Co., Chicago, IIl. 
appointed Feb. 10. 

Colonial Insurance Company, Dallas, Tex. 
pointed. 

Commonwealth Casualty Co., Philadelphia, Pa. 
with Independence Indemnity Co., Philadelphia. 

Continental Auto. Insurance Underwriters, Springfield, Ill. 
Receiver appointed, Feb. 11. 

Continental Indemnity Co. of America, Kansas City, Mo. 
Receiver appointed. 

Eureka Casualty Co., Los Angeles, Cal. 
business. 

Federal Casualty Ins. Co., Reading, Pa. Reinsured. 

Federal Surety Company, Davenport, Iowa. Receiver ap- 
pointed, Sept. 25. 

Fidelity American Insurance Co., Houston, Tex. In process 
of liquidation. 

General Casualty & Surety Co., Detroit, Mich. Merged into 
General Indemnity Co., Rochester. 

Liberty Surety Bond Insurance Co., Trenton, N. J. Dis- 
solved. 

Merchants Casualty Co., San Antonio, Tex. 
charter. 

Monarch Accident Insurance Co., Springfield, Mass. Merged 
into Monarch Life. 

Motorists Casualty Insurance Co., Newark, N. J. Rein- 
sured in Associated Indemnity Co. 

New York Indemnity Co. Reinsured in Union Indemnity 
Co., New Orleans. 

Old Republic Indemnity Corp., San Antonio, Tex. Receiver 
appointed, Sept. 28. 

Old Trails Insurance Co., Memphis, Tenn. Reinsured by 
Federal Surety Co., Davenport, Iowa. 

Pennsylvania Surety Corp., Pittsburgh, Pa. Receiver ap- 
pointed. 

Prudential Casualty & Surety Co., St. Louis, Mo. Dissolu- 
tion ordered. 

Republic Automobile Insurance Co., Detroit, Mich. Placed 
in receivership, Dec. 1. 

Teacher’s Casualty Company, Chicago, Ill. Receciver. ap- 
pointed, June 29. 

Underwriters Casualty Co., Milwaukee, Wis. Merged into 
Independence Indemnity. 

Union Automobile Insurance Co., Los Angeles, Cal. Taken 
over by Union Automobile & Casualty Co. of Los 
Angeles. 


United Beavers Casualty Insurance Co., Peoria, Ill. Re 
ceiver appointed, Feb. 28. 


Universal Casualty Co., Dallas, Tex. Merged into Univer- 
sal Automobile Ins. Co. 

Washington Casualty Insurance Co., Newark, N. J. Taken 
over by the State Department. 


Receiver 
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Mutual Companies Retired 


Alyea Fire & Aviation Insurance Assn., El Paso, Ill. Re- 
tired from business. 

American Mutual Automobile Insurance Co., Grand Rapids, 
Mich. Receiver appointed, Feb. 9. 

American Mutual Indemnity Co., Chicago, Ill. Referred to 
Attorney General for liquidation, June 19. 

Atlantic Mutual Casualty Co., Boston, Mass. Receiver ap- 
pointed, May 15. 

Business Men’s Mutual Indemnity Co., Milwaukee, Wis. Re- 
insured by Midland Casualty Co. 

Casualty Association of America, Detroit, Mich. Receiver 
appointed, July 18. 

Cattlemen’s, Dairymen’s & Farmers Mutual Insurance Co., 
Kansas City, Mo. Voluntary liquidation. 

Dublin Mutual Live Stock Ins. Co., Dublin, Pa. Dissolved. 

Employers Mutual Insurance Co., N. Y. C. Reinsured by 
Utica Mutual Ins. Co. 

Federal Mutual Automobile Insurance Co., Milwaukee, Wis. 
Reinsured in American Motorists. 

Interstate Mutual Insurance Co., Beaumont, Tex. Receiver 
appointed. 

Inter-State Protective Assn., Mountain Grove, Mo. Dis- 
solved. 

Jefferson Auto Mutual Casualty Ins. Corp., N. Y. C. In 
liquidation, Dec. 24, 

Jersey Mutual Casualty Co., Newark, N. J. Taken pos- 
session of by Department. 

Lincoln Health & Accident Co. of Texas, Dallas, Tex. Re- 
quested to turn in charter. 
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Metropolitan Mutual Automobile Casualty Co., Philadelphia, 
Pa. Receiver appointed. 


Peoples Mutual Automobile Ins. Co., Fort Wayne, Ind. In- 
diana license revoked. 

Progressive Mutua] Insurance Co., Denver, Colo. 

Retailers Mutual Credit Insurance Co., Chicago, Ill. Re- 
tired April 15. 

Samson Auto Insurance Assn., Freeport, Ill. Receiver ap- 
pointed, March 2. 

Southern Oregon Hospital Assn., Roseburg, Ore. 

Twin Mutual Liability Insurance Co., Boston, Mass. Rein- 
sured in American Motorists. 

Union Mutual Casualty Insurance Corp., N. Y. Taken over 
for liquidation. 


Washington Mutual Casualty Co, D. C. Liquidating 
(voluntarily). 
Retired Lloyds and Reciprocal or 
Inter-Insurance Ass’ns. 
Atlas Insurance Underwriters, Owosso, Mich. Commis- 


sioner appointed receiver. 

California Highway Indemnity Exchange, Los Angeles, Cal. 
In hands of receiver. 

Eastern Automobile Insurance Underwriters. Consolidated 
with Illinois National Cas. Co. 

International Underwriters, Peoria, Ill. Reinsured by Union 
Automobile Ind. Assn., Bloomington, II. 

United States Automoblie Insurance Exchange, Kansas 
City, Mo. Casualty business rewritten in Casualty 
Recip. Exch. of Kansas City, Mo. 

United States Inter-Insurance Assn., Seattle, Wash. Cer- 
tificate not renewed April 1. 





Fire Risks Total 178 Billions 





OTAL domestic fire risks carried by 
2 pt insurance companies operating in 
the United States amount at the 
present time to some 178 billions of in 
dollars, as against 201 billions a year 
ago, and 229 billions in 1929, it is 
estimated as the result of an inquiry 
made under the direction of Ernest 
Sturm, chairman of the boards of the 
Continental and Fidelity-Phenix fire 
insurance companies and other under- 


ATION-WIDE reduction 
values and prices 
causes total fire insurance 
risks outstanding to drop 
some twenty-three billions 
in 1931, according to esti- 
mates of America Fore. 


represent that much additional prop- 
erty subject to insurance coverage. 

“Since the new buildings erected were 
more fire-resistive than the old ones, 
they were accorded lower premium 
rates under the prevailing merit sys- 
tem which gives prescribed credits for 
approved methods of construction and 
maintenance. 

“For the past ten years or more, 
the trend throughout the nation toward 





writing organizations in the “America 
Fore” group. 


better construction has been clearly 
reflected in the declining average rate 


The currently estimated figure is tions,” said Mr. Sturm, in commenting for fire insurance protection, and in 


based on a number of known quantities, 
with estimates for indefinite factors, 
it was stated by Mr. Sturm, and applies 
to all kinds of buildings, commodities 
and possessions insured against fire 
damage. Complete returns from com- 
panies reporting to the State insurance 
departments will not be available for 
some time, but income figures for a 
number of companies and for different 
localities indicate that fire premiums 
fell off about 12 per cent in 1931 as 
compared with the returns of 1930. 
“A decline in last year’s total fire 
insurance business was, of course, in- 
evitable, in view of prevailing condi- 
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upon the report, “although the final 
results were somewhat better than ex- 
pected. The total of fire risks is still 
well above the 150 billions recorded in 
1920 and the 54 billions outstanding 
at the close of 1910. 

“The decrease in fire premium re- 
ceipts was caused briefly by conditions 
that affected lines of business. With 
real estate values reduced and com- 
modity prices well below the 1930 level, 
insurable values were correspondingly 
lowered. There was an _ estimated 
$2,500,000,000 of new building con- 
struction completed, but much of this 
replaced old structures and did not 


the lower ratio of aggregate fire pre- 
miums to outstanding risks. New 
structures replacing obsolete, hazard- 
ous properties involve higher values, 
but being less burnable, they produce 
much smaller premiums. 

“If this situation were accompanied 
by lower fire losses, the net results 
would be favorable to the underwriters. 
Unfortunately however, on a quanti- 
tative basis, more wealth was burned 
up last year than in 1930 although as 
expressed in dollars—$452,000,000— 
the aggregate was smaller. 

“In order to offset the unsatisfactory 

(Continued on page 13) 
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What the Courts Said About Automobile Insurance 


in 1931 


(Continued from page 5) 


the case of Geddes Undertaking & Em- 
balming Co. v. Home Acc. Ins. Co., de- 
cided by the Supreme Court of Louisi- 
ana, a “fleet” automobile liability policy 
was issued and by reason of an error 
the wrong number was inserted. There- 
after an accident occurred and the in- 
surer denied liability. The court held: 

“When a policy of insurance as is- 
sued does not conform to the contract 
which it purports to evidence and the 
insured accepts the policy in the belief 
that it does, a court of equity will re- 
form the instrument. Such mistake, 
among others, may be one in reference 
to the amount of insurance, the term 
and duration of the risk, the property 
or interest covered by the policy. How- 
ever, in order to justify the reforma- 
tion of the policy there must have been 
either mutual mistake or mistake on 
one side and fraud or inequitable con- 
duct on the other side.” 


Waiver and Estoppel 


The doctrine of waiver and estoppel 
have been generally applied by the 
State courts in the law of insurance. 
The Supreme Court of Missouri in the 
case of Cowell v. Employers Indemnity 
Corp., 34 S. W. (2d) 705, shows the 
attitude of the State courts on the 
pinciple. A liability policy was issued 
covering a truck. The insurer assumed 
the defense of a suit against the in- 
sured for a personal injury caused by 
the truck. Later the insurer claimed 
that the injury was not covered by the 
policy and proceeded to withdraw its 
defense. The court ruled that the in- 
surer’s assumption of the defense 
waived the right to claim that the in- 
jury was not covered by the policy, 
the insurer having thus assumed charge 
of the defense waived the right or 
estoppel itself to claim that the injury 
was not within the coverage of the 
policy. 


Question of Ownership 


Misstatement of ownership of an 
automobile offers a defense to an in- 
surance company. However, this de- 
fense may be ‘vaived by the acts of the 
insurers agent’s knowledge or ratifica- 
tion. A case that enumerated this prin- 
ciple, Royal Indemnity Co. v. Hook, 
157 S. E. 414, so held in the Supreme 
Court of Appeals of Virginia. In that 
case an automobile liability policy was 
issued on an application misstating the 
ownership. The insurer’s agent, with 
knowledge of the fact, accepted the 
premium. The court ruled that this 


constituted a waiver of the provision 
against encumbrances. 
ther stated: 


The court fur- 


“Knowledge to the insurance agent 
as to matters affecting the policy when 
issued is knowledge to the company; 
provisions as to forfeitures and avoid- 
ance on breach of conditions, being for 
its benefit, may be waived by it; and 
the company is estopped to set up for- 
feitures when with such knowledge it 
issues a policy and accepts a premium. 
The general rule is well established 
that before the execution of a policy 
the powers and authority of an agent 
are coextensive with the business en- 
trusted to his care, so that his positive 
knowledge of material facts is charge- 
able to his principal.” 


Notice of Accident 


The provision requiring giving of 
immediate notice by the assured to in- 
surer is liberally construed by the 
courts. They hold that the questions 
of the sufficiency of the excuse offered 
and the reasonableness of the time in 
which the act is performed is to be 
determined according to the nature and 
circumstances of each individual case. 
However, the assured in all cases is re- 
quired to act with due diligence and 
without laches on his part. The case 
of Fanell v. Nebraska Indemnity Co., 
235 N. W. 612, decided by the Supreme 
Court of Minnesota, the court’s rea- 
sonable construction as to the provision 
of notice is clearly established. This 
ease involved an automobile liability 
policy which stipulated for immediate 
notice of any accident. Upon the hap- 
pening of the accident the assured in- 
vestigated the accident and the assured 
believed that he was not responsible 
for the accident. Eight months later 
the assured upon being served with a 
summons immediately notified the in- 
surer. The company denied liability 
because of the delayed notice, but the 
court held that it was reasonable notice 
under the circumstances. The court 
stated: 


“As to what is a reasonable notice 
within which to give notice to an as- 
sured depends upon the facts and cir- 
cumstances of each case. Cases in 
which the length of time was a week, 
a month, a year or more in and of 
themselves are not determinative. In- 
stances might arise where a very short 
time wou'd be unreasonable; others 
where a long period of time would be 
reasonable. Under proper instructions 
the court submitted the question of rea- 
sonable notice to the jury. 


Another interesting case concerning 
the provision of notice was decided by 
the Court of Appeals of Ohio in Pat- 
eras v. Standard Acc. Ins. Co., 174 
N. E. 620. In this case the automobile 
liability policy required notice of all 
accidents to be sent to the insurer. 





The insured sent notice of an accident 
to the insurance agent. The court held 
that such notice was not notice to the 
insurer, saying “An agent who solicits 
insurance and procures the application 
is the agent of the insurance company 
for the purpose of such solicitation and 
procuration. Notice to an agent is not 
binding upon his principal unless such 
agent had authority to deal with those 
matters which the notice affected or had 
a duty to communicate the same to his 
principal.” 


Rider 


A rider properly attached to a policy 
modifying or explaining its provisions 
will be considered a part of the con- 
tract and given due effect in the con- 
struction of the policy. In California 
Court of Appeals the case Swift vy. 
Zurich General Accident & Liability 
Ins. Co., 297 P. 578, determines this 
very question. In that case an auto- 
mobile liability policy excepted liability 
if the driver were under 16 years of 
age. A rider, however, provided lia- 
bility for any person legally operating 
the car. While the automobile was 
being driven by the insured’s minor son 
a collision occurred. The insurer de- 
nied liability under the policy. The 
court ruled in favor of the insured, and 
said: 

“By the terms of the rider the cov- 
erage of the policy was extended to 
apply to any person or persons legally 
operating the car with the consent of 
the assured. The only rules of law in- 
volved in the appeal are that the rider 
must be read with every clause of the 
policy as if it were set forth in the 
body of the policy, and that when there 
is any ambiguity in the policy caused 
by the insurer, the policy will be given 
an interpretation most favorable to the 
assured.” 


Right of Settlement 


When an assured releases a wrong- 
doer from liability for injury then the 
insurer is released from liability on 
the policy. In the case of Koontz v. 
General Casualty Co. of America, 297 
P. 1081, decided by the Supreme Court 
of Washington, the assured signed an 
admission of liability for an automo- 
bile collision. The policy contained 
provision that the insured should not 
voluntarily assume any liability, settle 
any claims or incur any expense with- 
out the consent of the insurer. The 
court held that the insured’s admission 
of liability relieved the insurer of lia- 
bility. The court further stated: 


“Conditions of this 8 in an ne 
ance licy are not without reason 
their po hs They are intended to 
prevent collusion between the person 
assured and the party claiming to have 
suffered damages at the hands of the 
assured, and to prevent the possibility 
of such an occurrence the insurer may 

(Concluded on page 13) 
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By H. V. CHAPMAN 


Adv. Mgr., Ohio Farmers Ins. Co. 


Sound Advice to Agents, 
lllustrated With Appropriate 
Stories 


DVERTISING is probably about 
the oldest pursuit there is. The 
chances are it is older than the 
practice of law or medicine. 

It’s much older than insurance. 

Advertising was first employed, so 
far as I can find out, in the Garden of 
Eden to dispose of a surplus crop of 
apples. Apples are still among the 
best known products and they are still 
in great demand. With so many ap- 
ples, there was no need for doctors for 
only an apple a day is sufficient to keep 
the doctor away. There is no proof 
that there was any need for lawyers 
until somewhat later when someone 
started raising Cain. 

True modern advertising is pretty 
young. Only in the last thirty or 
thirty-five years has advertising become 
a measured, tested, honest, business- 
building force. And we still have a 
great deal to learn about advertising. 
Many advertising men claim to be au- 
thorities on all advertising questions. 
The difficulty seems to be with the 
answers. 

What is advertising? 

A recent definition is this: Advertis- 
ing is the art, science, and business of 
creating a favorable acceptance of, de- 
mand or desire for, any worthy object 
or service. 

What is the best kind of advertising? 
There isn’t any best form for all times 
and all things. The best advertisers 
have always experimented and studied 
and tested to discover the advertising 
that got the best results. All kinds are 
good when properly used. 

Nearly every business man can use 
advertising. Advertising will do part 
of your work for you—the introductory 
part. But don’t expect advertising to 
do it all. In a book store, a salesman 
told a customer: “This book will do 
half your work for you.” “Good,” said 
the customer. “I’ll take two of them 
and let them do all my work.” 

Don’t try to cover too much territory 
with a limited amount of money for ad- 
vertising. A farmer near here had two 
windmills, but had to take one of them 
down because there was only enough 
wind for one. 

In your advertising, don’t claim too 
much. There may be other good in- 
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Some Advertising Fundamentals 


surance men and other good insurance 
companies. Extravagant claims are 
not always believed. 

A friend, who was in the War, was 
telling his small son about it. When 
he finished, he said: “And there, son, 
you have the story of your dad and the 
Great War.” 

And the boy inquired: “Yes, dad, but 
why did they need all the other sol- 
diers?” 

Repetition is a strong factor in ad- 
vertising. By the time you get weary 
of your own sales arguments, they are 
just beginning to percolate into the 
other fellow’s consciousness. Keep at 
it. 

Often it is a good plan to do as some 
speakers do. First, tell what you are 
going to say. Second, say it. Third, 
tell what you have said. In this way 
you get your point across three times. 
There are three chances for your mes- 
sage to be understood, just as there are 
three chances for an Englishman to 
laugh at a joke. When an Englishman 
hears a joke he laughs at it first, when 
he hears it; second, when it is explained 
to him; and third, when he understands 
it. 

You can afford to do some repeating 
in your advertising because, you know, 
advertising does not work at tremen- 
dous speed. It does not jerk; it pulls. 
It requires reasonable time. 

Don’t become impatient. Be like the 
man whose wife was trying to get him 
to stop drinking. “Don’t you know,” 
she said, “That stuff is slow poison?” 

“That’s all right,” said the husband. 
“I’m in no hurry.” 

It will help your advertising if you 
use short, simple words and phrases. 
There is no need to make things com- 
plicated. 

In a school, they were studying an- 
cient history. The teacher asked: 
“Now Johnny, tell me. What did 
Caesar exclaim when Brutus stabbed 
him?” 

“Why,” said 
‘Ouch!’ ” 

Select words that will mean what 
you want them to mean to your pros- 
pects. The insurance business is full 
of words and phrases which are full of 
meaning to insurance men but which 
are sometimes not in the vocabulary of 
the average man. An active business 
man of superior intelligence was asked 
the other day what he understood by the 
word “Mercantile” as used in fire in- 
surance. He answered that he supposed 
it applied to stocks of goods for sale, 
and to that only. 


Johnny, “he said 


Then there was the minister who 
toid his flock that he had a “call” to 
go to another church. One of the dea- 
cons asked him how much more salary 
he was offered. “Three hundred dol- 
lars,” was the answer. 

“Well,” said the deacon, “I don’t 
blame you for going, but you should 
be more exact in your language. That 
isn’t a call. It’s a raise.” 

When you start advertising, keep at 
it. Persistence pays. Bruce Barton 
says: “You can’t advertise today and 
quit tomorrow. You’re not talking to 
a mass meeting. You’re talking to a 
parade.” 

The parade is made up of those who 
are growing up and becoming property 
owners; those who are acquiring addi- 
tional property for which they need in- 
surance; those who come into the com- 
munity; those who have become dis- 
satisfied with their present insurance 
agency and are just awaiting a cordial 
invitation to take their business else- 
where; those who have not carried in- 
surance but who are gradually won 
over to the idea, and others. 

Keep at your advertising. Not only 
is the public changing constantly in the 
parade I spoke of but the memory of 
the public is short. You can’t tell your 
story just once and expect everyone to 
remember it. If we were advertising to 
elephants it would be different, for ele- 
phants are famous for their memories. 
A friend told me that when he was a 
boy he gave a stick of striped candy to 
a circus elephant, and for years after 
that, whenever the circus parade came 
along, barbers had to take their poles 
inside. 

Another thing is important, I think. 
Watch your competitors. See what 
they are doing in their advertising. 
Then do something different. If your 
competitor uses white paper, use pink. 
If he uses square newspaper advertise- 
ments, use long, skinny ones. If he 
gives away pencils, give away erasers. 
Of course, I don’t mean to do freakish 
things. but you can avoid doing 
what your competitors are doing— 
avoid copying—and keep freshness and 
newsyness in your advertising. 

Just think what would happen if we 
all copied what we think are the suc- 
cessful stunts of others. Remember 
about the little boy and the fat school 
teacher who was giving a lesson about 
the canary bird. 

The fat teacher asked: “What can a 
canary do that I can’t?” 

And Willie replied: “Please, ma’am, 
you can’t take a bath in a saucer.” 

















LOYALTY GROUP 


TRUE OPTIMISM 


True Optimism is Faith; Faith in Humanity; Faith in the Nation; Faith in its Institutions; 
Faith in Yourself; Faith in the Present; and Faith in the Future. 

False Optimism is Hope based on Desire. 

Pessimism is compounded of lack of Faith in all that True Optimism is founded upon, and is acknowledg- 
ment of unbelief in self. too often coupled with the wish to profit through the misfortunes of others. 

History. that Just Judge of Humanity, reads the record and inexorably records the verdict. 

The Verdict is. always has been, and always will be that True Optimism is justified and its results proven; 
that False Optimism cannot last because of its unsound foundation; and that Pessimism cannot prevail, but 
must ever fail because of its inherent untruth and viciousness. 

History records that the world progressed, and was in every way better and more prosperous in the year 
100 than in the year 1 A. D.; History records that the world progressed, and was in every way better and 
more prosperous in the year 1000 than in the year 100 A. D.: History records that the world eee. and 
was in every way better and more prosperous in the year 1900 than in the year 1000 A. D.; and History will 
continue to record the progress of the world, and this record will show the year 2000 in every way better and 
more prosperous than the year 1900 A. D. It is reasonable to believe, and it is wise to believe, and 
most people do believe that the year 1931 will be in every way better and more pros: us than the 
year 1930. Voice, therefore, your belief by word and act and aid it to come true in fullest measure. 

Almost two thousand years ago a wise teacher and leader of men said: 

‘**Now Faith is the substance of things hoped for, the evidence of things not seen’’. 
Today Faith is as then. Today, as then, True Optimism is Faith. Thinking men must be and are True Opti- 
mists. That individuals have suffered misfortunes in the past and many have succumbed, and that individuals 
will suffer misfortunes in the future and more will succumb, cannot be denied, but such misfortunes, however 
hard for the individuals, are after all individual misfortunes and will not, in fact cannot stay the world march 
of progress and prosperity. 

Do not be ashamed of your True Optimism, and do not be afraid to express it because you 
fear some pessimist may ridicule it and tell you that some day he will say ‘‘I told you so’’. Have 
courage and make known your True Optimism by voice and deed; make known your Faith in 

= Humanity; make known your Faith in your Nation; make known your Faith in the Future; 
make known your Faith in Yourself; and make known your Faith that the tide has turned and 
that Prosperity has its hand stretched to knock at the door, and will surely enter if we but heed 
it, instead of harkening to cowardly fear. 
NEAL BASSETT, President. 
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What the Courts Said About Automobile Insurance 





in 1931 


(Concluded from page 10) 


guard against it in its contract with the 
assured and hold the assured to a rea- 
sonably strict compliance with the 
terms of the contract.” 


Which, however, the insurer provides 
in the policy that the insured shall not 
make any settlement and later the in- 
surer refuses to defend an action 
against the insured, then the courts 
hold that the insurer’s refusal to de- 
fend suits brought against the insured 
constitutes a breach of the policy, re- 
leasing the assured from the agree- 
ment respecting the settlement. In 
the case of Elliott v. Casualty Assn. of 
America, 236 N. W. 782, the policy 
contained a provision prohibiting the 
assured from making any settlement 
for a personal injury. Later the in- 


surer refused to defend an action 
brought against the insured. The 
court said: 


“Where the insurer has agreed to 
settle or defend an action brought to 
recover of the insured for an accident 
covered by the policy and has prohibited 
the insured from making any settle- 
ment and then if the insurer wrong- 
fully refuses to depend or settle the ac- 
tion and the insured defends the same 
and in good faith makes a settlement 
thereof, he may recover the amount 
paid on such settlement from the in- 
surer.” This decision is supported by 
the great weight of authority and is 
in harmony with reason and justice. 


Limitation of Insurer's Liability 


Provisions in a policy containing a lim- 
itation of liability are no exception to 
the well-settled rule that ambiguous 
language must be strictly construed 
against the insurer. Thus in the case 
of Megatz v. Jersey Mut. Casualty Co. 
of N. J., 153 F. 594, a taxicab liability 
insurance policy provided that the in- 
surance company shall be liable “for 
loss from any one judgment resulting 
in bodily injuries to or in the death of 








Fire Risks Total 178 Billions 
(Concluded from page 9) 


trend in fire risk underwriting, the 
companies have carried on vigorous 
campaigns to increase their business in 
allied lines, an important one being the 
‘mland transportation’ class. This 
class is an elastic one embracing an 
extensive number of policy forms, 
many of which have been created to fill 
& public need for unusual financial pro- 
tection to safeguard bond issues and 
to assure income against interruption 
in the event of various occurrences.” 
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any one person in a sum not to exceed 
$5,000, and that there shall be a con- 
tinuing liability of the company for 
such amount.” The facts disclosed 
that a husband and wife were injured 
in the same accident and joined to- 
gether as plaintiff in one suit against 
the insurer for $10,000. The court in 
construing the phrase to the particular 
facts held: 


“It may be true that in form the 
judgment is a single judgment. How- 
ever, under our present practice two 
persons whose right of action grows out 
of the same accident and are identical 
in character may join the causes of ac- 
tion in a single suit against the same 
defendant. This practice was followed 
in this case. The judgment although 
retained in a single suit is in fact a 
double judgment, and the insurance 
company under its policy is therefore 
liable to pay each an amount not ex- 
ceeding $5,000. The provision of the 
policy is that the liability of the in- 
surer shall be $5,000 for bodily in- 
juries to any one person.” 


Appraisal 


The automobile fire insurance policy 
usually provides that the insurer shall 
have the option to repair, rebuild or 
replace the car if damaged by fire by 
giving notice of its desire to exercise 
such option. In Schreck v. Standard 
Acc. Ins. Co., 156 A. 565, decided by 
the Supreme Court of Pennsylvania, 
the policy provided for an appraisal 
or that the insurer may pay for re- 
pairing the automobile. The apprais- 
ers were appointed and after they made 
their award the insurance company 
without stating any reasons refused to 
recognize the award as given by the 
appraisers. The court held for the in- 
sured and stated: 


“The proper action on the part of the 
company, if it wished to avail itself of 
the alternative choice which it claims 
is given under the policy by which its 
liability is limited to the actual cost of 
replacement, would have been to no- 
tify the plaintiff that it desired to have 
the opportunity to exercise that op- 
tion. Having submitted the question of 
damages to appraisers whose good faith 
in discharging their duties is not ques- 
tioned, and the appraisers having sub- 
mitted their appraisement in writing to 
both parties and the company having 
acquiesced therein by making no move 
to have it modified or set aside, we be- 
lieve it must be held to have waived 
the alleged defects and inadequacies 
therein.” 


Ways Adjoining Premises 


In the Supreme Court of New Jer- 
sey the case of Cristal v. American 
Casualty Co., 153 A. 490, embraced an 
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interesting question of ways adjoining 
premises. The policy issued imposed 
liability upon the company for injuries 
received by anyone within the garage 
or on the public ways immediately ad- 
joining the same. It also contained an 
indorsement providing that the com- 
pany should be responsible for damages 
on account of bodily injuiries received 
by an individual not in the employ of 
the insured while at or within the 
building walls of the premises de- 
scribed in the policy or on the ways 
immediately adjoining such premises. 
An automobile moved unattended from 
the garage injuring the plaintiff, a 
pedestrian on the opposite side of the 
street. The court held that the in- 
jury was within the policy, saying: 

“Since the indorsement on the policy 
providing that the insurer should be 
responsible for damages on account of 
bodily injuries received by an individ- 
ual on the ways immediately adjoin- 
ing the premises did not limit the lia- 
bility imposed on the insurer by the 
original provisions of the policy for in- 
juries received on public ways imme- 
diately adjoining the premises to lia- 
bility for injuries occurring on pri- 
vate ways but extended the liability to 
accidents occurring on private as well 
as public ways.” 


Cancellation 


The contract of automobile insur- 
ance can be cancelled only in the man- 
ner as provided for by the policy. 
Provisions as to cancellation must be 
strictly complied with by the insurer. 
It is elementary that the policy cannot 
be legally cancelled unless the insurer 
or insured has given notice of election 
to cancel. The notice need not be in 
any particular form but will be suffi- 
cient if distinct and unequivocal. It 
must show a present cancellation and 
not a mere intent to caneel in the fu- 
ture. 

Pearson v. General Casualty & Sure- 
ty Co. of N. J., 154 A. 739, deals with 
an agent’s acts subsequent to the com- 
pany’s cancellation. In this case the 
agent of the insurance company stated 
to the insured that a policy of insur- 
ance was still in force when in fact the 
policy had been cancelled and such 
statement was made after an accident 
had occurred which the policy would 
have covered had it been in force. The 
court held that the agent’s statement 
after the accident that the policy was 
still in force did not operate to revive 
the cancelled policy. The court fur- 
ther said: 


“Under the circumstances the state- 
ment of the agent that the policy was 
in force if he made such statement was 
absolutely untrue as nothing had been 
done to reinstate the policy after the 
last notice of cancellation. Any state- 
ment that the agent made after the 
accident occurred would not operate at 
that time as a renewal of the policy. 
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F this a record?” 

asks the Great West Life publicity 
bureau, referring to fifteen year app- 
a-day record of Eugene Benoit, agent 
for that company at St. Hyacinthe, 
(Quebec. Sorry, but it is not, ac- 
cording to John Hix, who syndicates 
a daily cartoon feature titled “Strange 
As It Seems.” Mr. Hix credits An- 
thony Cirincion, who lives in Cliff- 
side, N. J., with having insured at 
least one person each day, including 
Sundays, for the past sixteen years. 
Mr. Cirincion is a Metropolitan Life 
agent in Union City, N. J. 

* * * 


Freak L. Barnes, who 
resigned his position as vice-president 
of the Provident Life & Accident In- 
surance Company, Chattanooga, 
Tenn., last week, to go with the Ohio 
State Life, Columbus, as agency vice- 
president, was one of the most active 
Health and Accident insurance men 
in the South for many years and has 
figured prominently in the H. & A. 
Conference work. 

* * * 


William H. Decker, Jr., 


a sales executive of many years’ ex- 
perience, has been appointed super- 
visor of agents for the United States 
Life Insurance Company, with home 
offices in New York City. 

* * * 


Jide W. Murphy, 


publicity director of the Pan-Amer- 
ican Life, New Orleans, has been ap- 
pointed chairman of the advertising 
exhibit committee of the I. A. C., 
which will hold the Southern Re- 
gional meeting at Dallas, Tex., April 
17-19. The exhibit is to be divided 
into two sections, the first to include 
newspaper, direct mail and trade 
journal advertising ; the second divi- 
sion will consist of sales promotional 
material for display only. 
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OLKS AND 
ACTS 


IN LIFE INSURANCE 


D.. Ernest H. Lines, 
chief medical director of the New 
York Life, must have read of Pres- 
ident Hoover signing the bill author- 
izing the distribution of forty mil- 
lion bushels of Farm Board wheat 
with a great deal of personal satis- 
faction, for it was he who first pro- 
posed this very practical relief meas- 
ure. Dr. Lines recommended this 
course of action in a press release 
dated August 25, 1931, which was 
reprinted in a great many newspapers 
throughout the country. 

x * 


nine and ye can bet 
your last doilar that the Irish of the 
South are not going to be neglected 
next Thursday, or any other day, if 
J. QO. Segura, vice-president and 
agency director of the Lamar Life, 
has his way. In a snappy sales let- 
ter, written on green and white cloth 
stationery, he reminds the Lamar 
field force to concentrate on all the 
descendants of the Irish Kings on 
March 17 and admonishes them to 
make the proverbial “pluck of the 
Irish” their own for the entire month 
of March. “A green agent with 
pluck can get more apps than a blue 
agent waiting for luck,” declares Mr. 


Segura. 
* *”~ * 


F ollowing two years 
of New York life with the Pruden- 
tial, during which time he resigned 
to become associated with Marsh & 
McLennan, Inc., and later joined the 
Provident Mutual Agency of Wells 
& Connell, Smith Tenison, Jr., has 
rejoined his original company «and 
will open a Prudential Ordinary 
Agency in Knoxville, Tenn., on April 
1. His territory will be extensive, 
taking in eastern Tennessee and 
southwestern Virginia. Mr. Tenison 
devoted the first seven years of his 
nine-year career in life insurance to 
personal production in Knoxville. 
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N last week’s column I made brief 
reference to the fact that my family 
is well protected by industrial insur- 
ance. I can claim no credit for this 
happy state of affairs because it is due 
entirely to the enterprise of various 
agents and to a tendency toward thrift 
on the part of my wife. My part in 
the transactions, to date, has amounted 
to nothing more than giving my con- 
sent after the deal has been closed. I 
insist on giving consent, always, al- 
though I must admit the announce- 
ment of the purchase of the last three 
left me if not cold at least lukewarm. 
* * * 
T first the deal took this form: “I 
bought two more insurance poli- 
cies from the insurance man today— 
they have a special kind for children 
over ten, and so Tommy and Stefa can 
have them.” . . . “Well, now, you know 
you can get too much of this weekly 
insurance. Might as well think about 
a regular policy.” .. . “They were only 
13 cents a week.” ... “Oh, well, after 
all, what is 26 cents more each week? 
And the money will be nice for them 
to have I suppose.” ... “Well, it’s 
really 50 cents, or about that. I took 
another one for myself.” And that, 
my friends, explains how industrial in- 
surance holds up so when the produc- 
tion of new business is totaled. And, 
I might add, how a lot of it goes off 
the books before the year is out. How- 
ever, I suppose The Show Must Go On. 
+ 
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HE agent who currently looks 

after the weekly collections in my 
home has taught me a lot about the 
business. Only last week we were dis- 
cussing the lapse situation and while 
he was doing fairly well, he still has 
his troubles in this direction. He ex- 
plained his company’s method of charg- 
ing lost business against the agent. 
“But I never tell the policyholder that 
I lose anything,” he said, declaring 
that nine out of ten would immediately 
take advantage of such a situation. 
He makes his clients see the loss as 
their own. 


* * * 


OF day he opened up on me with 
his accident and health talk. I 
maneuvered the talk around a bit and 
launched an offensive. “Why don’t you 
take THE SPECTATOR?” I queried, 
followed up with my own inimi 
sales talk. “I’ll trade you!” he pro 
posed. “I’ll take two SPECTATOR sub- 
scriptions if you'll take the policy. 
And so we swapped necessities. 
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§. J. Kinnaird, of Louisville, | 
Is Elected Chairman of 


the Board of Directors 





The directors of the Inter- 
Southern Life Insurance 
Company of Louisville elected 
Machir Dorsey, of Chicago, 
president of the company at 
a meeting held last week. 
The directors at the 
meeting elected Austin Kin- 
naird, prominent Louisville 
insurance and business man, 
chairman of the board, and 
also elected S. J. Schneider 
of Louisville to a vacancy on 
the board. 

Mr. Dorsey now is presi- 
dent of the Security Life In- 
surance Company of Amer- 
ica, and also is chairman of 
the board of the Northern 
States Life of Hammond, 
Ind. It also puts him in di- 
rect charge of the program 
of economy which was 
stituted for the company at 
his direction last year. This 


program resulted in a saving | 


of $400,000 in operating ex 
penses last year and a fur- 
ther saving of $200,000 is 
contemplated for this year, 
according to the directors. 
Mr. Kinnaird succeeds 


Carey G. Arnett who retired | 


from the presidency of the 
company in January to as- 
sume the chairmanship, but 
he now is retiring 


ill health. 
had been vacant since Jan- 
wary. Mr. Schneider fills the 


vacancy on the board caused | 
by the resignation of Miles | 
W. Heitzeberg, formerly a| 


Vice-president of the com- 
pany. 
Companies affiliated with | 


the Dorsey organization now 
control approximately $1,- 
650,000,000 of insurance in 


force. Actively associated 
with Mr. Dorsey are C. 
Edwin Johnson, executive 


vice-president of the Inter- 
(Concluded on page 16) 
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active connection because of | 
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| Tax Regulations pertaining | 






Dorsey President | Treasury Dept. Liberalizes 


of Inter-Southern | 


INDUSTRIAL 





N. Y. Association 


Federal Estate Tax Rulings} Meeting in Buffalo 


Amended Treasury Decision Allows Policyholder 


to “Eat His Cake and Have It;” A Complex 


Problem Simply Explained in Two Queries 


The special committee appointed by the execu- 
tive committee of the National Association of Life 
Underwriters to confer with the U. S. Treasury 
Department on laws and rulings pertaining to the 
taxation of the proceeds of life insurance policies 
recently secured another very 
favorable _ decision from | 
Washington. In this latest | 
ruling the Treasury Depart- 
ment holds that life insur-| 
ance proceeds in excess of 
$40,000 are exempt from the} 
Federal Estate Tax even 
when the insured retains to! 
himself all the legal incidents | 
of ownership in the policies, | 
provided the beneficiary pays | 
al] the premiums. 

Heretofore it has been | 
commonly understood that} 
this exemption was permis- | 
sible only where the insured | 
divested himself of all prop-| 
erty rights in the insurance. | 

Julian S. Myrick served as 





Morton 


Forest L. 





chairman of the committee, 

the other members being Fie 
Forest L. Morton and Roger Advisory Nominating 
B. Hull. Mr. Myrick pre- Committee 


sented a review of the com- 
mittee’s accomplishments in 
his report to the executive 
committee at Chicago, to- 
gether with a memorandum, | 
prepared by Mr. Morton, 
which summarizes the entire 


At the mid-year meet- 
ing of the natonal execu- 
tive committee of the Na- 
tional Association of Life 
Underwriters, recently 
held in Chicago, President 
Elbert Storer announced 


proceedings. The memoran-|| the names of those ap- 
dum follows: || pointed to form the ad- 
“ 7 . || visory nominating com- 
Re: Federal Estate Taz | . 
2 |} mittee as follows: 
—Amendment to Article 27, S. T Whatley, chair- 


Regulations 70. 
“A very important amend- | 
ment to the Federal Estate| 


man, general agent, Aetna 
Life, at Chicago; E. B. 
Hamlin, State agent, Na- 
tional Life of Vermont, at 
Cleveland; Karl L. Brack- 
ett, general agent, John 
Hancock Mutual Life, at 
San Francisco; Julian S. 
Myrick, manager, Mutual 
Life of New York, at New 


to the taxability of life in-| 
surance proceeds payable to 
named beneficiaries by reason 
of the death of the insured 
has been issued by Commis- 





sioner of Internal Revenue|| York City; Charles L. 
David Burnet. This amend-|| Scott, genera 1 agent, 
Massachusetts Mutual 


ment, Treasury Decision 


(Concluded on page 17) ia Rename CM, 




















| Life Underwriters of Em- 
| pire State to Hold Sales 
Congress May 13 





Information, inspiration, 
enthusiasm and new, well- 
proved sales ideas await the 
life underwriters of New 
York State at Buffalo, N. Y., 
on May 13, 1932, when the 
eighth annual Life Insurance 
Sales Congress of the Em- 
pire State convenes there, 
and the plans already being 
put into operation give abso- 
lute promise that it will 
equal in quality of speakers 
and accommodation of those 
in attendance any national 
life insurance sales congress 
held to date. 

A very able committee is 
handling the arrangements 
for the event, with Maurice 
S. Tabor, C. L. U., Travelers, 
as general chairman; J. A. 
Whitmore, Guardian Life, and 
Clay W. Hamlin, Mutual Ben- 
efit, are joint chairmen of the 
program committee; while 
George N. Matthews, Berk- 
shire, will handle the lunch- 
eon and entertainment of 
delegates; C. F. Pierce, 
Phoenix, and W. Merle 
Smith, Mutual Life, are 
chairman of the out-of-town 
attendance and local attend- 
ance committees respective- 
ly; Warren B. Smith, New 
York Life, is chairman of the 
finance committee; with R. 
A. Scott, Equitable of N. Y., 
in charge of the committee 
of registration; E. A. Dun- 
lap, Travelers, president of 
the Buffalo Life Underwrit- 
ers; Sidney Wertimer, Pru- 
dential, ex-president of the 
New York State Underwrit- 
ers Association, and J. Y. 
Cameron, Jr., broker, chair- 
man of the publicity com- 
mittee, round out the execu- 
tive committee for the event. 

Buffalo expects between 
fifteen hundred and two 
thousand of the life under- 

(Concluded on page 21) 
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Dorsey President of 
Inter-Southern 
(Concluded from page 15) 


Southern Life and_ the 
Security Life, and Harry S. 
Tressel, executive vice-presi- 
dent of the Missouri State 
Life Insurance. 

Mr. Dorsey’s first connec- 
tion with insurance was in 
the fire branch at Columbia, 
Mo., and later in Kansas City 
and Chicago. He sold out in 
1922 and in 1924 made his 
first venture in life insurance 
when he acquired an interest 
in the old International Life 
and Trust Company of Mo- 
line, Ill. 


Acquired in 1930 


It was in the fall of 1930 
that the control of the Inter- 
Southern Life was acquired. 
It owns 30 per cent of the 
Missouri State Life, which in 
turn had contracted to buy 
the Southwestern Life of 
Dallas. Approximately three- 
fifths of the purchase price 
has been paid. This last 
acquisition brought the in- 
surance in force controlled 
by the organization to ap- 
proximately $1,650,000,000, 
inasmuch as the Missouri 
State is the largest life in- 
surance company west of the 
Mississippi River. 

















Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited production. 
Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with clean records and with 
ability to handle such an agency. Address 


EXCLUSIVE 
care of THE SPECTATOR 
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The man who can fit into this picture will be among those who will receive the 
greatest rewards in the life insurance field. 

If he establishes an agency for this company he will receive every possible assist- 
ance in building a permanent and profitable business. 

This man will succeed because he is not afraid of hard work . . .,has a keen 
desire to be of service and gives careful study to his business. 

If you can fit into this picture address THE AGENCY DEPARTMENT. 


The Midland Mutual Life Insurance Co. 
COLUMBUS, OHIO 
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4331, dated Feb. 5, 1932, In- 
ternal Revenue Bulletin, Vol- 
ume XI, No. 7, Page 14, adds 
the words ‘taken out by the 
decedent upon his own life, 
as defined in article 25’, to 
the first sentence of Article 
27, Regulations 70, so that 
this sentence now reads as 
follows: 

“‘Art. 27. Insurance re- 
ceivable by other benefic- 
iaries—All insurance taken 
out by the decedent upon his 
own life, as defined in article 
25, in excess of $40,000 re- 
ceivable by _ beneficiaries 
other than the estate, re- 
gardless of when taken out, 
must be included in the gross 
estate where the decedent 
during his life retained legal 
incidents of ownership in the 
policies of insurance. . . .” 

“In order to fully under- 
stand the significance of this 
amendment, two separate 
and distinct steps must be 
taken: 


An Important Definition 


“First Step: The present 
Federal Estate Tax Law 
provides for the inclusion in 
the gross estate of the de- 
eedent of the excess over 
$40,000 of the amount re- 
ceivable by _ beneficiaries, 
other than the estate, as in- 
surance under policies ‘taken 
out by the decedent upon his 


own life.’ Article 25 of Reg- 
ulations 70 defines. this 
phrase ‘taken out by the 


decedent upon his own life’ 
as follows: 

“ “Insurance is deemed to be 
taken out by the decedent in 
all cases where he pays all 
the premiums, either directly 
or indirectly, whether or not 
he makes the application. On 
the other hand, the insurance 
is not deemed to be taken out 
by the decedent, even though 
the application is made by 
him, where all the premiums 
are actually paid by the 
beneficiary. Where a portion 
of the premiums were paid 
by the beneficiary and the 
remaining portion by the de- 
cedent the insurance will be 
deemed to have been taken 
out by the latter in the pro- 
Portion that the premiums 
paid by him bear to the total 
of premiums paid.’ 

“Second Step: The decision 
of the United States Sup- 
reme Court in the case of the 
Chase National Bank, et al., 
vy. U.S. (278 U. S. 327), held 
that life insurance proceeds 
m excess of $40,000 payable 
to named beneficiaries were 
subject to Federal Estate 
Tax where the decedent dur- 
img his lifetime retained 
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Federal Estate Tax Ruling 
(Concluded from page 15) 








legal incidents of ownership 
in the policies. Prior to this 
new amendment (T. OD. 
4331), Article 27 of Regula- 
tions 70 reflected the decision 
in the Chase National Bank 
case by providing that al! 


insurance in excess of $40,- | 


000 receivable by benefic- 
iaries other than the estate, 
regardless of when taken out, 


must be included in the gross | 


estate where the decedent 
during his life retained legal 
incidents of ownership in the 
policies. The Treasury De- 
partment has also ruled (I. 
T. 2553; C. B. December, 
1930, Page 101) that where 
the insured under a life in- 
surance policy taken out by 
himself absolutely and irre- 
vocably disposes of all the 
legal incidents of ownership 
therein other than by a testa- 
mentary disposition, the 
proceeds of such policy are 
not taxable as a part of his 
gross estate under the provi- 
sions of the estate tax law 


and regulations pertaining 
thereto. 

“Recently, two questions 
were propounded to the 


Treasury Department as fol- 
lows: 

“First Question: Where 
the insured pays all the pre- 
miums but retains no legal 
incidents of ownership in the 
policies are the proceeds pay- 
able to named beneficiaries 
in excess of $40,000 subject 
to Federal Estate Tax? 

“It would appear that if 
Article 25 of Regulations 70 
(First Step) were to be fol- 
lowed, the answer should be 
‘taxable,’ but if I. T. 2553 
(Second Step) were to be 
followed, the answer should 
be ‘exempt.’ The answer of 
the Treasury Department 
was that the proceeds would 








be ‘exempt’ from Federal 
Estate Tax. 

“Second Question: Where 
the beneficiary pays all of 
the premiums but the insured 
retains legal incidents of 
ownership in the policies dur- 
ing his lifetime are the 
proceeds payable to named 
beneficiaries in excess of 
$40,000 subject to Federal 
Estate Tax? 

“It would appear that if 
Article 25 of Regulations 70 
(First Step) were to be fol- 
lowed, the answer should be 
‘exempt,’ but if Article 27 of 
Regulations 70 (Second 
Step) were to be followed, 
the answer should be ‘tax- 
able.” The answer of the 
Treasury Department was 
that the proceeds would be 
‘exempt’ from Federal Estate 
Tax. 


Dual Test Applied 


“From the answers to 
these two questions it was 
learned that the Treasury 
Department applies two tests 
in order to determine wheth- 
er or not life insurance 
proceeds payable to named 
beneficiaries in excess of $40,- 
000 are subject to the estate 
tax. For convenience the 
first test will be called the 
‘law test’ or the ‘taken out 
test’; while the second test 
will be called the ‘Supreme 
Court test’ or ‘ownership 
test.’ 

“The ‘Law Test’ or ‘Taken 
Out Test’: The present Fed- 
eral Estate Tax Law pro- 
vides for the taxability of 
life insurance proceeds pay- 
able to named beneficiaries 
in excess of $40,000 under 
policies taken out by the de- 
cedent. The Treasury De- 
partment has ruled that in- 
surance is deemed to be 





——— 





be exempt. 


be exempt. 





The Committee Asked: 


—Where the insured pays all the premiums but re- 
tains no legal incidents of ownership in the policies 
are the proceeds payable to named beneficiaries in 
excess of $40,000 subject to Federal Estate Tax? 


Treasury Department answer: The proceeds would 


—Where the beneficiary pays all the premiums but 
the insured retains legal incidents of ownership in 
the policies during his lifetime are the proceeds pay- 
able to named beneficiaries in excess of $40,000 sub- 
ject to Federal Estate Tax? 


Treasury Department answer: The proceeds would 
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ken out by the decedent in 
all cases where he pays all 
the premiums but insurance 
is not deemed to be taken 
out by the decedent where all 


the premiums are actually 
paid by the beneficiary. 
Hence, by applying this test 
insurance payable to named 
beneficiaries in excess of 
$40,000 is declared to be tax- 
able if the premiums were 
paid by the insured. On the 
other hand, it is declared to 
be exempt from tax if the 
premiums were actually paid 
by the beneficiary. 


Chase Bank Decision 


“The ‘Supreme Court Test’ 
or ‘Ownership Test’: This 
second test is then applied 
only to the insurance found 
to be taxable by the applica- 
tion of the first test; that is, 
insurance for which the in- 
sured has paid the pre- 
miums. If it is found that 
the insured retained legal 
incidents of ownership in the 
policies during his lifetime 
the insurance is declared to 
be taxable by reason of the 
decision of the Supreme 
Court in the Chase National 
Bank case and Article 27 of 
Regulations 70. On the other 
hand, if it is found that the 
insured did not retain legal 
incidents of ownership in the 
policies during his lifetime 
the insurance is declared to 
be exempt from tax. 

“The new amendment to 
Article 27, Regulation 70, 
(T. D. 4331) has been issued, 
therefore, for the purpose of 
indicating that this article 
applies only to insurance 
that is found to be taxable by 
the application of article 25; 
that is, insurance ‘taken out 
by the decedent upon his own 
life’ or, as defined in Article 
25, insurance for which the 
insured has paid the pre- 
miums. 

“It would appear, there- 


fore, that life insurance 
proceeds payable to named 
beneficiaries in excess of 


$40,000 would be exempt 
from Federal Estate Tax if 
the beneficiary actually pays 
all of the premiums or if the 
insured during his lifetime 
absolutely and _ irrevocably 
disposes of all the legal in- 
cidents of ownership in the 
policies other than by a tes- 
tamentary disposition. Ex- 
pressed in another manner, 
it would appear that such 
proceeds would be subject to 
Federal Estate Tax if the 
insured pays the premiums 
and also retains legal in- 
cidents of ownership in the 
policies during his lifetime.” 
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AN EQUITABLE POLICY 


TAKES THE “IF” OUT OF LIFE 








THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 
THOMAS I. PARKINSON, PRESIDENT 393 SEVENTH AVENUE, NEW YORK CITY 
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V. L. Banker Directs 
Trust New Business 





Chase Vice-President to 
Carry On Work of Late 
Edward M. McMahon 





Vincent L. Banker, second | 
vice-president of the Chase | 
National Bank, has _ been | 
placed in temporary charge | 
ef the Trust New Business 
Department, succeeding the | 
late Edward M. McMahon, | 
second vice-president. An-| 
nouncement of this appoint- | 
ment was made at a meeting | 
of the Underwriters Advis- 
ory Council of the bank last 
week. 

Mr. Banker has had more 
than fifteen years’ experience 
in trust administrative work, 
is a member of the New 
York Bar, and for several 
years has been in close con- 
tact with the development of 
the cooperative movement 
between life underwriters and 
corporate fiduciaries. 

In referring to the untime- 
ly death of Mr. McMahon, | 
Mr. Banker expressed the 
deep regret felt by his asso- 
ciates at the bank. He said 
that Mr. McMahon “had, 
without a doubt, done more 
toward educating the public 
to the advantages of the use 
of life insurance in estate 
creation and conservation 
than any other individual.” 

Bernard W. Butler will, as | 
m the past, devote his time 
entirely to extending trust | 
service to underwriters and | 
their clients. He expressed 
appreciation for the gener- 
ous cooperation given by the 
members of the Advisory 
Council in the past. Other 
Chase officers who spoke at 
the meeting of the council 
were: J. N. Babcock, vice- 








Security Life Officers 


Cuicaco, March 8&.—Two 
changes of importance in the 
€%ecutive personnel of the 
Security Life Insurance Com- 
pany of America, were an- 
mounced last week following 
the adjourned annual meet- 
mg of the directors. 

George A. Paddock, for- 
meriy connected with the 
Central Republic Company, 
was elected a vice-president 
John G. Miller was elected 
“eretary to succeed Harry | 
S. Tressel, who recently be- 
came executive  vice-presi- 
dent of the Missouri State 


life Insurance Company of 
St. Louis. 
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Heads Department 





Vincent L. Banker 


president; J. A. Burns, vice- 


Presbyterian Fund 





World’s Oldest Company 
Showed Consistent 
Gains in 1931 





The Presbyterian Min- 


| isters’ Fund for Life Insur- 


| ance, 


with home offices in 


| Philadelphia, closed its one 


| hundred 


and seventy-third 


| year of existence and the 
| first year of the administra- 
| tion of President J. Henry 


Radley Acker in a _ very 
| favorable position. The com- 
| pany showed a record of 


| insurance written during the 


president, and B. E. Farr, as- 


sistant trust officer. 


year amounting to $5,149,- 
787, an increase over the 
production of 1930. Total 
admitted assets as of Dec. 


19 





| 31, 1931, amounted to ap- 


| proximately $21,000,000, or 
Annual Statement | 


about three quarters of a 


| million dollars in excess of 


| 


the 1930 figure. Total insur- 
ance in force was listed as 
$58,559,464 and reflected a 


| gain in this item of slightly 


| 








more than a million dollars 
in excess of the total for 
1930. Surplus to policyhold- 
ers amounted to $1,450,628. 

The investment schedules 
of the company disclose that 
no foreign bonds are owned 
and that mortgage holdings 
amount to the comparative 
small item of $118,510. The 
Fund is a mutual company 
and writes insurance on 
members by correspondence. 
It is the first life insurance 
organization established in 
America and is the oldest 
business of its kind in the 
world. 
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poverty. 
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Help Tomorrow’s Men 


Life insurance salesmen, who get around a 
lot, know only too well the influence a wrong 
environment has on the growing boy. 


wrong environment 
usually is directly due to 
poverty, it is possible to erase 
by eliminating 


The son of your prospect will 
have a chance in life if you 
can convince his father of 
this Plain truth. 


That’s one duty of a 
Life Insurance Man. 


The Prudential 


Insurance Companp of America 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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ANNUITIES 


with or without refund 














Write for booklet on ANNutTiES 


New England Mutual 


Life Insurance Company 
Boston, Mass. 









































SHENANDOAH 


A Valley of Hope to the 
Colonial Expeditions of our 
American Forefathers, 
Bright, Sunny and Pro- 
ductive. 1932 for Us 
Will Be a Year of Un- 
usual Achievement. 
Join Us, and 


Write Today to 
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WE OFFICE ROANOKE. 
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General Agent 
Contracts 


Available f or 


General Insurance Firms 


in 
Ohio, Michigan and Indiana 








Write for Information 


Philadelphia Life Insurance 
Company 


111 NORTH BROAD STREET 
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PHILADELPHIA, PA. 
: 














ORGANIZED VISUAL 
SELLING KIT 


The enormous advantages of Organized Presenta- 
tions and of Visual Selling Material are no longer 
questioned. 


The Visual Selling Kit used by field men of the 
Federal Reserve Life contains, among other material, 
complete organized visual sales presentations for: 
(1) Clean-Up Fund; (2) Family Income; (3) Educa- 
tional Provision; and (4) Retirement Income. 

The proper use of such material is explained 
thoroughly at the REGIONAL AGENCY MEETINGS, 
regularly scheduled at strategic points in Ohio, Mich- 
igan, Indiana and Illinois. 


THE FEDERAL RESERVE LIFE 
INSURANCE COMPANY 
Kansas City, Kansas 


Mr. Frank M. Hayes, Vice-President-Agency Director, 
Federal Reserve Life Insurance Co., Kansas City, Kan. 


Sir: I am interested in joining a progressive Agency 
Organization and will appreciate further information about 
your Organized Visual Selling Kit, Regional Agency Meet- 
ings and other modern Agency plans. 


Sincerely, 


NGM ccccccssccccssecssess 
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Balto. Sales Congress 
Scheduled for May 6 





Joint Meeting with Under- 
writers of Washington a 
Yearly Feature 





BALTIMORE, 
That insurance agents today 
are not taking full advantage 
of what they already know, 
was the statement of Her- 
bert L. Smith, of the North- 
western Mutual Life Insur- 
ance Society of Harrisburg, 
Pa., at the monthly meeting 
this week of the Baltimore 
Life Underwriters Associa- 
tion. 

Mr. Smith, who was the 
principal speaker, took as 


his topic “Putting Into Effect 


What You Know” and 
started off by saying that his 
talk would be “along the 
lines of what we all know 
already but do not use this 
knowledge for what it is 
worth.” He advocates 40 calls 
a week and a minimum of 14 
interviews. 

Mr. Smith declared that 
“the present general condi- 
tions form a ‘golden oppor- 
tunity’ for the insurance 
man to write business be- 
cause of the stability that 
insurance has shown in this 
unusual situation.” 

Entertainments were pro- 





Massachusetts 


Mutual Life 


a synonym for 
Quality and 


Excellence in 








Life Insurance 


Massachusetts 
Mutual Life 
Insurance Co. 


Springfield 
Massachusetts 


Organized 1851 
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vided by feats 
which were presented by 
Omar Pancoast, Jr., and Ed- 
ward L. Murphy, both of the 
Provident Mutual Insurance 
Society, and memory tests 
given by Norman Atchison. 
F. Bowie Anderson, chair- 
man of the committee in 
charge of the annual Balti- 
more-Washington Sales Con- 
gress to be held here on May 
6, reported that plans were 
under way to make this 
gathering one of the best on 
record. 

Five new members were 
elected as follows: John W. 
Boynton, supervisor and 
agent, Penn Mutual Life In- 
surance Company; Leonard 
V. Godine, agent, Penn Mu- 
tual Life Insurance Com- 
pany; Harry Kirks, agency 
director, New York Life In- 
surance Company; F. How- 
ard Ware, agent, Penn Mu- 
tual Life Insurance Company 
and Otis Roloson Wilcoxen. 





New York Meeting 
(Concluded from page 15) 


writers of New York State 
to be on hand at the opening 
of the congress, as well as a 
goodly number from the 
nearby cities of Erie and Oil 
City, Pa., and Toronto, Ham- 
ilton, London, St. Catharines 
and Niagara Falls, Ontario. 

Several speakers of inter- 
national repute, many of 
whom have addressed Na- 
tional Life Insurance Con- 
ventions, are being obtained 
by the Program Committee, 
and the theme of the Con- 
gress, “Prosperity Through 
Prepared Prospecting,” will 
be expounded by them from 
every possible angle. 


of magic | 












Royal Union Life Has February, 1930, when more 
than $2,000,000 was written. 
Record Month Possibly, however, the big- 
With a total of $1,703,846 | gest feature of the month 
new business the agencies of | was the remarkable drive 
the Royal Union Life, Des| made on lapses. Five hun- 
Moines, Iowa, gave the com-| dred seventy-eight thousand 
pany the second greatest | business was revived by the 
February production on re-| direct efforts of men on the 
cord, yielding only to the| firing line, independently of 
record-breaking campaign of | regular home office. 








ANTED 


Men Who Can Qualify as Branch 
Managers in New York and Ohio 


Capable, aggressive men to 
participate in an intense de- 
velopment of this promising 
territory. Must have a record 
of personal production and be 
experienced in the handling of 
men. 



















JOHN M. HULL 
President 


FRANK F. EHLEN 
Director of Agencies 


BUFFALO MUTUAL 
LIFE INSURANCE COMPANY 


FOUNDED 1872 


BUFFALO, N. Y. 
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NOW READY 
SECOND EDITION—Revised and Enlarged 






New YorK UNDERWRITERS 
INSURANCE COMPANY A System and Accounting 


CAPITAL $2,000,000 for a Life Insurance 
A. & J. H. STODDART, General Agents Compa ny 
100 William Street - - - New York City | By J. Charles Seitz, A. B., F. A. 1. A. 


CONSULTING ACTUARY 
é ie book gives a mass of details in con- 











cise manner—both by means of forms and 

by descriptions and explanations. Each 
subject treated is complete in itself, and there is 
avoided the annoying feature of many books of 
practical instruction, which continually break the 
THETIEIREDRRTRETTEEERE=SSESEEESESEESUESSESEGOEGER thread of thought by referring the reader to other 
pages. The subjects are grouped under seven 
divisions : 


A ISTERDADT General Department Policy Department 
y Agency Department Accounting Department 
(Giana Kompse Medical Department Renewal Department 


BALTIMORE NEW YORK APPENDIX 


FIRE -AUTOMOBILE-WINDSTORM 
BUSINESS INTERRUPTION INDEMNITY 
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A PROGRESSIVE Unification Is the Secret of Success 


SURETY and CASUALTY A Fundamental Element of this Book 


The system is exceedingly well Adapted to Ex- 

















COMPANY pansion as the Company grows—an Essential 
Feature of any system. 

The hints and suggestions of the book will 

sEEseRSSesEStitesistesetsses SestSeetsaetsttatiitiiittit:t:::::2t21iititiiitisttttett ttt titit tet ettie ete ttet tte tt te ee SAVE TIME, LABOR weet MONEY. on 








book is a consulting expert always at your com- 
mand for the one initial fee. 

The Road Ahead Mr. Seitz is well known as an able and prac- 
tical man in connection with the mathematics and 
accounting of life insurance, and the book here 
described, of which he is author, is a practical 


— TT 








The success ahead of a life insurance salesman depends 
upon five definite things— 


1. Himself 
2. His field guide enabling a life insurance company to lay 
3. His policy contracts } d 4 ] f k ; 
4. His contract out a complete and economical system of keeping 
5. His company its accounts and records. Companies having good 
All of these are equally important. If all are good, systems in operation may also profit by the use 
success can be predetermined. . —_ ‘s . 
To the man who possesses the right qualifications, we of this book, for it Is probable that ideas —_ be 
will supply the other requisites of the right field, the gleaned from it which would save a company 


right policies, the right contract, with the right com y. 4 
— yearly many times the cost of the book. 


For further information address 








A. R. Perkins, Agency Manager PRICE, per copy $35 
JEFFERSON STANDARD LIFE THE SPECTATOR COMPANY 
INSURANCE COMPANY Division of United Business Publishers, Inc. 

Gepensbore; North Careline eae tangy | Aga 




















THE SPECTATOR 
March 10. 1932 




















Equitable of lowa 
Issues New Policy 





Features Low Premium Cost 
for First Three Years; 
“Equi-conomist” 





The Equitable Life Insur- 
ance Company of lowa has 
announced the issue of a new 
policy designed to meet the 
requirements of those who 
feel the need for low pre- 
mium life insurance on the 
permanent plan. This spe- 
cial policy, called the “Equi- 
economist,” is sold on a low 
premium basis for the first 
three years after which the 
premium is increased. 

At age 30 the annual first 
period cost per $5,000 is 
$80.45, increasing after the 
third year to $114.60. The 
company does not guarantee 
the rate of dividend but esti- 


mates that such dividends at | 


the end of the third year will 
be sufficient to offset the in- 
crease in the premium and 
that subsequent dividends, if 
similarly applied, will main- 


tain the policy at the first | 


year rate. It is issued in 
units of $5,000 and more. 





New Agency Association 


J. M. Heale, Toronto; F. 
H. McLean, Toronto; J. G. 
Taylor, Toronto; William O. 
Lockhead, Kitchener; and M. 


Milne Todd, Galt, have been | 


elected by ballot from the 
agency force of the Mutual 


Life of Canada to comprise | 


the executives of a new 
agency association formed 
recently by this company 





California- Western States 
Life in 1931 


In his annual report to the 
stockholders, President J. Roy 
Kruse of the California-West- 
ern States Life Insurance 
Company, of Sacramento, an- 


’ 


nounced the total volume of | 


insurance in force on Dee. 31, 


1931, as $262,059,994, and the | 
admitted assets at $44,496.- | 


208. Both of these items 


show large increases due to | 
the acquisition of the West- | 
é New life | 
msurance sold and paid for | 


ern States Life. 
during the past year amount- 
ed to more than $38,000,000. 
Disbursements to policyhold- 
ers and beneficiaries totaled 
$5,350,278. The outstanding 
capital stock of the company 
now stands at $1,750,000 and 
Uassigned funds at $1,- 
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|the National Marriage and 


| Seven Months of Progress 


Northwestern National 
Life of Minneapolis chalked 
up the seventh straight 
month in which its new busi- 
ness production has exceeded 
|that of the corresponding 
month of the previous year 
when its February business 
totalled $4,704,927 as com- 
pared with $4,360,754 in 
1931, a gain of 8 per cent. 

The White & Odell agency, 
Minnesota State managers, 
|led the agencies in produc- 
tion for the month of Feb- 
ruary, with the Texas State 








Agency second. 
|  Salesmen Best Buyers 


| An analysis of all applica- 
|tions for $10,000 or over 
| made to the Fidelity Mutual 
| Life Insurance Company in 
|February’ indicates’ that | 
|salesmen contributed the 
|greatest number of _ the 
|larger cases. The percent- 
|age was 14.2 per cent. 

Next in line was the group | 
|composed of doctors and | 
| dentists which accounted for 
|12.8 per cent followed by 
| managers and _ superintend- 
ents with 12.2 per cent. Ex- 
| ecutives and proprietors each 
| contributed 11.5 per cent to 
| the total. 
| Marriage Insurors Guilty | 

DALLAS, TEX., March 7.— | 

With the conviction of eleven | 
more defendants in “mar- | 
riage insurance” cases in| 
Federal Court here, the 
| United States officers believe | 
‘the “racket” has been 
stamped out in Texas. ecg 








conviction of the eleven per- 
sons formerly connected with | 
|Birth Trust Company of 
Dallas this week was the 
biggest batch of guilty ver- | 
dicts awarded at one time. It 


i 


brought the total ery ose, 





in the Dallas Federal Court 
to around 30. 





Guarantee Mutual Life 


| 


of Tulsa, | 


Managers 
J. B. Holmes 
with several years’ experi- | 


lence in life insurance field | 
work, has been appointed | 
State manager for Eastern 
Oklahoma by the Guarantee 


Mutual Life Company of 
|Omaha. H. T. Zuzak of 
Boonville, Mo., recently 
signed a State manager’s 
contract covering nine coun- 
ties in Central Missouri. 
Another State manager, 


covering twenty counties in 
Western Michigan is E. 








Grant Squires. 


nn Tere 
. PADD PPD 


+3 323332% 





NEW YORK LIFE 
IS 
ON THE AIR 


8 Biscay pececier'e of congratu- 
latory letters about our radio 
programs have been received. 
The purpose of these broadcasts 
is primarily to promote the con- 
servation of insurance; and the 
Company hopes that life insur- 
ance, in general, as well as the 


New York Life will benefit. 


eee eee 


FR NRA) 


The agents of all companies are in- 
vited to tune in on our programs 
every Tuesday evening on 
any of the following 
stations: 


9:30 Eastern Time. ... New York 


“ “ 


(WJZ) 
“ “ ....Springfield ...(WBZA) 
....Baltimore ....(WBAL) 

... Richmond ....(WRVA) 
“ .... Rochester ....( WHAM) 
“ ..-. Cleveland ....(WGAR) 
- .... Pittsburgh ....(KDKA) 


oe 


“ oe 


“ “ 


“oe 


....CWLW) 


.... Cincinnati 


8:30 Central Time... . Chicago . 


“ 


wr le 


oe oo“ 


....+ Kansas City ... (WREN) 


...~- Council Bluffs, Ia. 
(KOIL) 


NEW YORK LIFE 
INSURANCE COMPANY 


51 Madison Avenue 


NEW YORK, N. Y. 


“ oe 
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Life Insurance 











Eureka Maryland Assurance Corp. 


° 
BALTIMORE, MARYLAND 
Incorporated 1882 


A régular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS 
of POLICIES, INDUSTRIAL and ORDI- 
NARY. 


Josh N. Warfield, Jr., Pres. 
A. W. Mears, Sec’y 






Dividends Unchanged 


This economically managed 
Company will continue its 
Liberal Dividend Schedule 
through 1932. 


We have not changed our 
Disability Provisions. 


J. Barry Mahool, Vice-Pres. 
A. Victor Weaver, Treas. 





























OPPORTUNITY! 


Desirable Territory Open for General Agencies 
Liberal Contracts 

THE CAPITOL LIFE INSURANCE COMPANY 

Denver, Colorado 












































ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 
WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, 
yet conservative Life Insurance Company, can address 8. D. Powell, 
Secretary, giving references. 

Industrial and Ordinary Life Insurance policies issued upon all 
attractive forme of policies. 














COLUMBUS MUTUAL LIFE 
INSURANCE COMPANY 
Columbus, Ohio 
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Equitable Life lusurance Company 
Home Office: Washington, D. C. 


Henry P. Blair, President Allen C. Clark, Secretary 
Joseph Sanders, Vice-President Gilbert A. Clark, Actuary 


ATTRACTIVE OPPORTUNITIES 


For men with clean past records, in 


DELAWARE, MARYLAND, OHIO, W. VIRGINIA and 
DISTRICT OF COLUMBIA 


Up-to-Date ORDINARY and INDUSTRIAL Policies 











for progressive agents... 































. ia For further information, write 
Life The Spirit | L. H. Hannah, Manager of Agencies _| 
Underwriting of Life as ‘a 
Efficiency Underwriting 


by Walter Cluf 


Repeatedly described as 
the best beginners text 
available on life insur- 
ance salesmanship. Nu- 
merous subtle ways of at- 
tracting the _ prospect’s 
attention and beguiling 
methods of approach are 
outlined, followed by 
many ingenious closing 
suggestions. Selling ade- 
quate coverage is stressed 
with definite examples to 
show how the salesman 
may lead the prospect to 
discover the extent of his 


by Walter Cluf 


In this book, a sequel 
to Life Underwriting 
Efficiency, the author em- 
phasizes the importance 
of physical appearance 
and mental attitude. This 
book is not only highly 
inspirational to both the 
new and the experienced 
salesman but also offers 
many new and effective 
sales methods. One Gen- 
eral Agent says it is ‘‘the 
best sales book for both 
new and old men I have 
read in my 26 years in the 


THE MANAGEMENT 
THE TERRITORY 


DANIEL BOONE, Jr., 
President 





MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
THE COMPANY 


City. 


MISSOURI, 
COLORADO, TEXAS. 
in the country today. 









Backed and endorsed by the most substan- 
tial and influentia! business men in Kansas 


Practical insurance men of long experience 
and conspicuous success. 


KANSAS, 


FREDERIC S. WITHINGTON, 
Sec’y & Actuary 





OKLAHOMA, 
The best territory 























own needs. business.’’ —J 
Price $1.00 Price $1.00 
12 copies, $10; 12 copies, $10; 
25 copies, $20. 25 copies, $20. S T A T E M U T U A 4 L I FE E 














C. L. U. DEGREE QUESTIONS & ANSWERS ASSURANCE COMPANY 
Copies of complete set of arg and Price $1.00 WORCESTER, MASSACHUSETTS 


answers to the June, 1931 . ie E in your business 
Degree examination. 12 copies, $10. Oo 





For N in your company 
1932 E in your agency 
ORDER TODAY FROM ” in your ability 
F in your opportunity 


THE INSURANCE FIELD N in your future 
P. O. Box 617 . ae, - a 
LOUISVILLE, - KENTUCKY EIGHTY-EIGHT YEARS OF SERVICE 
To Policyholders and Their Benefictaries 
THe SpecTATOR 
March 10, 1932 


































SUPPLEMENT TO EARLY REPORTS OF LIFE INSURANCE COMPANIES 


The following figures from the statements of Life Insurance Companies covering the 
years 1931 and 1930 have been compiled from returns made direct to THE SPECTATOR. 































































































——— Year Surplus to 
End- Policy- Insurance Warrren—Patv-ror Basis Pam Lwsvrance 1s Force 
ing Total holders Total : a 
NAME AND LOCATION Dec. | Admitted | (Including Total ( ; 
OF COMPANY 31 Assets Cap. Stk.) | Income ments Ordinary Industrial Total Group Total 
—e———E—_ ‘ — a Sota ee ee , 
$ $ $ $ $ $ $ $ 
Amer. Med. Life Co...... ues 358, 898 231,305; 261,561) 188,475) 4,369,114) ee Bo UU lS Peer 8,559,614 
Spokane, W ash. 1930 208, 426 172,269} 196,500 r a ‘ GSU BA aetnnks ccc dcsvescovces 5,380,000 
Amer. Natl. Ins Co..... be 47,681,788] 7,200, 615|16,227,338/12,040,773| 30,320,377) 145,377, 178, 167, 554 43,395,850) 542,054, 101 
Galveston, Tex. 1930] 43,535,338} 6,003,008|17,224, 546/12, 035, 988 36,877, 581| 213, 769, 266 48,029,200] 572,968,391 
Amer. Thrift Assur Co... |{1931 747,239 57,000} 381,014) 146,496 543,770) > = ° Sa, Ase 1,272,085 
Omaha, Neb 1930 499, 279 50,000 28,899) 128,562 494, 860) " < Coy ° RSS Senne 917,635 
Bankers National Life....|/1931} 2,950,012 490,126] 1,762,364) 1,404,805 348, 657 45,791,787 5,395,269| 65,375,348 
Jesey City, N. J 1930] 2,529,718 520,008] 1,620,082) 1,202,021) 18,590,637 42, 965, 627 4,812,481| 60,812,879 
| 
= Boston Mutual Life (1931) 11,161,682 587,194) 3,751,002) 3,481,633 , 702, 652) 30,871,850] 21,970,956) 49,168,946)......... 71, 139,902 
Boston, Mass \1930| 10,876,267 579,209] 3,639,322) 3,003,957 , 684, 372) 29,299,029} 21,058,138} 47,278,154)............ 68,336,292 
= Brooklyn National {1931} 1,154,745) +300,622] 524,228] 352,720) 8,262,192 8,262, 192 22,602,727 
Brooklyn, N. Y. {1930 984,670} 309,225) 531,003 , 198, 134) 10, 193, 134 22,092,467 
Columbia Catholic. {1931 30,339 28,909 8,957 5,211 291, 500) , ke i 5 ee Fie Sees 291,500 
Sioux City, Ia.......2]| 1930 : he : Be | D aibisinwenanbvehdsidioneicrceinnahaasindiatmedann 
Custinental National Life.|{ 1931 394, 462 221,497| 274,100} 179,273) 3,138,624 3,138,624) 6,165,955 6, 165,955 
San Antonio, Tex... .|\1930 225, 864 135,203} 251,032) 184,510) 3,807,500! 3,807,500) 5,509, 000 5,509,000 
~ Camopolitan Old Line. ..|{1931] 2,234,997 399,121} 785,259) 261,374) 1,686,525) 1,686,525) 4,079,355). . 4,079,355 
Lincoln, Neb \1930} 1,700,026 204,078} 685,574} 256,190) 1,263,058) 1,263,058) 3,092,712 3,092,712 
| 
=i Gabe Life Ins. Co... [1931] 3,408, 153 344,598] 1,004,835) 683,540) 4,757,000 7,507,100} 20,944, 668 297 31,518, 965 
Chicago, Ill. \1930} 3, 146,996 233,412) 1,059,088) 738,459) 4,956,500 8,449,534) 20,349,404 eb sadescked 31,179,694 
Hawkeye Life Ins. Co.....]{1931} 1,674,435 193,264] 386,998) 295,808) 1, 994, 700) 1,994,700} 8,702,532). . 8, 702,532 
Des Moines, Ia. 11930} 1,570,236 192,735] 380,872) 241, 188) 1,314,347) 1,314,347) Ns RPP VRS 8, 158,548 
Internationa! Travelers... |{ 1931 226,391 125,635} 281,432) 286,768} 1,028, 155 ey ES Ee eee 1,509,405 
| Dalles, Tex. \1930 234, 122 145,719} 300,564) 302,905) 1, 182, 750) 1, 182, 750) Pade bkkdonstBbasipsancote 1,336,750 
_ Kanes Life Insurance....|/1931] 3,586,856]  660,927/ 901,813] 676,241] _ 5, 616,900) 5,616, 900) SAREE SBS, 25,293,590 
—_ Topeka, Kansas 11930] 3,351,087 618,309) 1,079,945) 766,409] 10,448, 968) 10, 448, 968 361, 482). . 30,361,482 
_ lamar Life Ins. Co.......|{1931| 9,750,496 675,000) 2,481,158) 1,906,360 073,038) 10,073,038) 67,755,671 67,755,671 
~] Jackson, Miss 11930} 9, 140,967 350,000) 2,572,585) 1,574,968 , 794, 408! 11,794, 408 a Sic cidinneic'weln ann tndiacsicaiir 71,079,566 
Michagan Life .1/1931| 5,643,899) 1,682,927) 1,205,381] 1,439,141) 8,750,373 8,750,373 246, 647 35,246, 647 
Detroit, Mich 11930} 5,553,901) 1,744,909] 5,888,332) 2,703,037) 36,585,827) Ww «  & * x CORSRRRRRGRT IeReSemRen 36,332,976 
| | 
Menareh Life Ins. Co 1931} 2,564,773 754,728) 3,294,485) 3,089,037} 4,698,118) 4,698,118 568, 868) . . 15, 568, 868 
Springfield, Mass. | 1030 u u u u 5,990, 714) 5,990,714 pOBT GEE. c ccc cccccccdoocscccccess 13, 637,456 
Mutzal Old Line (1931 15, 648 2,289 30,533 26, 638 459, 835) 459,835 856, 785) - . 856,785 
Des Moines, Ia. (1930 9,993 1,076 24,265 21, 675) 395 , 000 395,000 | EES SR 590,000 
Neth American L.&C (1931 461,380 169,557| 151,269} 126, 478] 943, 600) Rn oor 943, 600 
Mimseapolis, Minn. /|1930 435, 000 166,797| 167,839 138, 022) 831,644 831, 644) 831,644 
North American Life. 1931] 14,382,320] 2,430,893] 2,861,728] 2,917,365) 529,829 15,529,829) 81, 139,470)..........-.]----.- 0.000. 81, 139,470 
Chicago, Ill 11930} 14,424,064] 2,578,675) 3,562,516 2, 467, 697) 604,847 14, 604, 847 81, 139,470 
(id Lim: Insurance... 1931} 4,901,226 419,139] 1,451,161] 977,855] ,897, 150 SOA BOS aE eee 39,581,584 
Laatoin, Neb (1930) 4,445,101] 400,082] 1,496,821) 991,450) 13,457,24 13, 457,240 36, 896, 110 
_|| (regen Mutual Life... 1931} 11,453,684) §791,876| 2,765,575] 1,777,298] 7,062, 165 7,062, 165 tee 58, 156, 120 
Portland, Ore. \1930} 10,442,060) §767,458] 2,590,660] 1,684,194) 8, 669, 880) OE Se 58,016,208 
—y Paste Natl Life Assar 1931} 1,137,209 881,179} 457,519} 384,971] , 099, 300 6,099,300 11,206,800 
Sek Lake City, Utah |\1930} 1,029,022 858,059} 511,367) 449,727] , 998, 800 7,998, 800 } 11,066,300 
; | 
Peoples Life Insurance {1931} 7,760,482 979,248] 1,928,728] 1,497,031) , 348, 455 2,003, 605) 1,041,750, 52,437,018 
Frankfort, Ind 11930} 7,313,138 994, 128] 1,718,375 1,308, 875) 9, 167,874 9,249,374) 433,100} 50,367,849 
Predential Insur. Co... .. 1931 | 2,692,698,221 |*769,034,057 |730,544,518 |543,900,132) 1,428,314,686 62, 973, 256] °°2987,634,462 7,388,675,312 - 108,940,827) 15,870,637,266 
Newark, NJ | 1930} 2,491,770,133|*768,297,125}587,517,606 475,217,171) 1,399,745,460) 1, t 173,783,046) °°3165, 187,176) 6,894, 161,263 088,025,745) 15,303,819,295 
| Relate Life & Ace. Ins...|(1931| 533,893] 78,862} 915,056] 894, 706) eee Cf 7,211,626 
& Lous, Mc a 608, 520 58,785} 978,896} 962,963) 7, 299,494)............] 7,997, 901].......... 7,917,901 
. “ i 
Sete Life Insurance...|(1931| 1,242, 124 347,379} 809,023} 736,438) 2,940,925 3,276, 885) 789,01 14, 427,736 
Sanms City, Mo \1930} 1,157,319 410,793) 1,036,260) 1,088,670} 11,320,635 12, 450,835) 1,133, 17,549,232 
| | 
Skemandeah Life Ins.....|/1931] 6,651,242) 1,157,319] 2,409,454] 1,959,768] 10,518, 295) 24,395,545) 65,248, 127,077 557 
Roapoke, \a }\1930} 6,167,713] 2,135,787) 2,330, 136] 1,545,517 ,044, 293 42,041,043) 50,701,775] 115,898,272 
Southern Life & Hith. Ins 1931 979,647) 325,133) 1,244,425) 1,212,791 , 211, 500} 21,323,934) 18, 264, 922 
ham, Als. ee 967, 343 335,624) 1,355,229) 1,281,257 , 425, 50% 18, 745,379 18,012,084 
—) Sundard Life Ins Co... 1931 6,001, 684 468,005} 1,104,043) 1,036,625 , 008, 194 008, 194 25, 679,440 
Pewbergh Pa |\ 1930 5, 747, 966 413,097) 1,120,938) 1,032, 583 , 426, 785 426, 785 26, 867 , 997 
— Temas Predentia! Ins 11931] 1,760, 109 316,714] 1,312,405) 1,205,626 , 850, 387 24, 200, 482 30,863,775, 65,892,623 
Galveston, Tex |\1930} 1,684,265) 157,098] 1,145,349) 965,198) 5, 627, 020 58, 729, 906 30,660,110) 63,332,391 
| 
West Const Life 1/1931} 21,884,325) 1,048,305) 6,109,447] 4,798,731 , 861,399 23, 650,899 8,751,475) 130,185,462 
fan Francisco, Cal. [| 1930} 20,544,291) 1,381,483) 5,942,460) 4,763,047) 28,784,809 31,590,809) 9,870,030] 133,035,399 
Verne Seath'n Life Ins|{ 1931] 124,861,182] 18, 251, 779}32, 992, 610/23,549,970] 46,271,733 260, 762, 367| 785,540,996 
Gemeeati, Ohio 11931] 115,360,694) 15, 734, 678)33, 161, 203/23, 610, 429 , 844, 925 ,016, 566) 753,434, 113 
Van Mutual Life 1/1931 40,899 3,213 77,828 66, 438 763, 500} 7 gS EES Pee 1,779,000 
Fem, N.D ms 1,994 548} 14,397] 12,158] 268, 500) 268, 500 250,000 
| 
Wetere Reserve Life (1931 333,660} 180,685) 247,540) 135,431] 2,639,500) 743,000 668,100) 7,191,100 
San Angelo, Tex (1930 320, 687 215,120} 202,753) 161,847) 3,294,500) , 797,300 720,500} 7,064, 
Warns Life Ins. Co....//1931] 3,831,316] 230,613] 1,103,965] 695,600) a4, 442,974 A eB acess wones 27,512,012 
—Saae, Wise 11980 3,403, 234 218,915} 983,133) 623,646 451,271 _ 451,271 25,564,244 
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*Semi-dollar monthly plan. 
Hn encludes reinsurance of Wisconsin Standard Life. 
Includes $175,000 Contingency Reserve for both 1930 and 1931. 


+Unassigned funds. 


tOrganized in 1930. 
**Revived and increased. 


Including “net” increased in Group 
‘ *+Not including Contingency Reserve for mortality fluctuations or 
Possible depreciation in assets amounting to $59,356,965 in 1931 and $49,699,837 in 1930, and not including $10,000,000 special reserve in 
1931 against depreciation in preferred stocks and in the company’s interest in real estate. 
Trany has been purchased pursuant to the 

ian M. Lewis and James Kerney, trustees for the policyholders of the Company. 


$1,924,455 
rovisions of chapter 99 of the Laws of N. J., for 


Life Insurance. 


value of capital stock of the 
e year 1913 and is now held by 




















S mone / 
by Map, Vleck ld 


HAVE never collected 


any philatelic society. 


now realize, of everyone. 


into several 
With 


which was pasted 
black covered volumes. 


no quick turning of the pages. 


appreciation I myself gave it. 
I burned the rubbish. 


* * * 


WONDER if in these exciting days 
I This re- 
flection is caused not so much because 
of my own youthful folly, but is due 
to the fact that during the past few 


anyone saves post cards. 


days I have received a rather unusual 


number of them. Some scoundrel who 
signed himself G. G. B. sent me one 


from Bermuda, which showed a palm 
tree shaded, 
He wrote simply, and, I fear sincerely: 
“Wish you were here.” 
from “Fred.” It had, apparently, been 
purchased and mailed from some place 


in Switzerland and carried a promise 


be mailed 
will 


of more striking ones to 
later from Paris. I trust Fred 


enclose such as he may dedicate to me 


from Paris in an envelope. The French 


post card makers are a peculiar race. 


* * * 


NOTHER came from Havana and 
A pictured a number of bottles 
bearing labels which, ignorant as I am 
concerning such matters, evidently con- 
tained intoxicating beverages. Had 
contained, perhaps, would be nearer 
the truth, for the message from the 
sender was evidently written after he 
had emptied them, and I could not 
even make out the initials which, I in- 
ferred, stood for his name. And an- 
other arrived on the same day, ap- 
parently from Palma de Mallorca, an- 
nouncing: “I have been in Spain a 
year, having seen the transformation 
from monarchy to republic.” That is 
interesting and, probably, true, but I 
am wondering what person who, evi- 
dently I know, had that good luck. 


Fire Insurance 


postage 
stamps and so I am not able to join 
But when I was 
a little one I did, for a time, collect 
postal cards, much to the annoyance, I 
I would im- 
portune such persons as I knew who 
were going on a journey to send me 
post cards, and, much worse, I would 
force unfortunate visitors at the home 
of my parents to look at my collection 
large 
that 
thoroughness so characteristic of youth 
when its own interests are at stake, I 
would allow no cursory examination, 
For 
each separate card I would expect the 
same close attention and enthusiastic 
Finally 


highly walled cemetery. 


Another came 





Spring, officially at 
least, is only a short distance away, 
March 19 being the official date, and 
the fact that this is one of the times 
of the year when grass fires are most 
prevalent makes the pamphlet on the 
grass fire problem, issued by the 








and 
council section of the National Fire 


chamber of commerce safety 


Protection Association, of especially 
timely interest. Surveys made by the 
association show that such fires occur 


only on dry days, that they occur in 


closely grouped localities and in the 
same parts of a city year after year, 
and that they occur in the daytime 
and most frequently from noon to 5 
o'clock. Three major methods for 
the control of such fires, which, if 
result in very 
Cities 


not controlled, may 
serious fire losses, are given. 
are urged to burn over or clear vacant 
lots and fields of tall grass. Clearing 
of such lots, it is stated, not only re- 
| duces the fire hazard, but improves 
the appearance of the city. It is also 
urged that special fire apparatus be 
provided for handling grass fires. 
Motorcycle and side-car units and 
light automobile trucks equipped witii 
chemicals, brooms, shovels and other 


fire fighting apparatus are suggested. 
The organization of a fire department 
patrol of the grass fire districts is 
suggested. Where firemen may not 
be available for this purpose the or- 
ganization of a system of patrol by 
Boy Scouts on bicycles is often 
feasible. Such an activity, it is stated, 
should appeal to scout leaders as be- 
ing in line with their general pro- 











gram. 









Wi Wrightem, 


held correspondent of the Yorkshire 
Group, tells a good story to illustrate 
the fallacy of being too anxious to 
increase one’s income and too unwill- 
ing occasionally to accept the loss of 
business. A gentleman, ap- 
parently without occupation, Mr. 
Wrightem says, appeared at the 
counter of a lunch and de- 
inanded stating that he was 
hungry and without money. After 
some lengthy conversation the pro- 


some 


wagon 
food, 


prietor placed before the hobo a dish 
of steaming food. In the course of 
the meal the hungry wayfarer ap- 
peared to reach for his handkerchief 
and the proprietor noticed that a $20 
bill was dropped upon the floor. The 
proprietor insisted upon being paid 
and, despite the protests of the guest, 
he deducted 75 cents from the $20 
bill and returned the change. Imag- 
ine his predicament and inner feel- 
ings when, next day, his bank in- 
formed him that the bill was a coun- 
terfeit. 


ln its issue of 
February 20 the Post Magazine and 
Insurance Monitor, of London, Eng, 
gives a list of the principal foreign 
fire losses for 1931. When it comes 
to the United States it says: “In the 
United States of America no confla- 
grations of disastrous proportions 
have been recorded.” It then lists 
“among the most important fires” 
five, including the destruction of the 
steamer Segovia in course of con- 
struction at Newport News, Va, 
with an estimated loss of $2,000,000— 
the highest loss of any of the fires it 
mentions. One wonders why there 
is no reference to the armory fire im 
Buffalo, N. Y., last May, where the 
estimated loss was $7,000,000. Had 
the fire been in Chicago one could 
understand. 





THe SpecTATOR 
March 10, 1932 
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Great Reduction in | Another Fire Insurance 


Racket Scotched in South 


Chicago Fire Loss 


1931 Figures Are 37.2 Per 
Cent Less Than for Pre- 
ceding Year 


CuicaGo, March 8.—The | 
amazing reduction of 37.2 
per cent in losses due to fire | 
was recorded in Chicago dur- | 
ing 1931, according to the| 
compilation of just | 
completed by the Fire Insur- | 
ance Patrol. The total for 
the year in Chicago was| 
$9,502,023 which compares | 
with $15,154,285 in 1930 and | 
$15,963,979 in 1929. | 

This reduction is regarded | 
as most extraordinary in| 
view of the business stagna- 
tion of 1931, but the very} 
mild weather that Chicago 
experienced also contributed | 
to the result. | 

The favorable record was 
made possible because in 
only one month did the losses 
exceed $1,000,000, that being 
April in which the total was 
$1,396,437, while in 1930 
there were eight months in 


losses 





| 


which the loss was more 
than $1,000,000 and nine 
such months in 1929. The 


average annual property loss 
in Chicago during the last 
five years has been $13,447,- 
536. 

The patrol, during the 
year answered 12,128 alarms, 
a decline of 1548 for the 
year. Its units traveled 36, 
751 miles, a decline of 3991 
miles and spent 3791 hours 





on fire duty as compared 
with 4251 in 1930. 
As to its salvage oper- 


ations the units spread 14,- 
643 stock covers, 1423 roof 
covers, making a total of 
16,066. These figures com- 
pare with 15,853 stock covers, 
1583 roof covers and 17,436 
total in 1930, a reduction of 
1370 for the year. The 
patrols extinguished 164 fires | 
during the year which com- | 
pares with 221 in 1930. 
The report shows that the 
patrolmen made 422 building 
mspections last year as com- 
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BIRMINGHAM, ALA., March 
7.—Conviction of a mother 
and her son at Dyersburg, 
Tenn., last week was the first 
step in an official effort to 
put a stop to a “fire insur- 
ance racket” being worked al] 
over the South, according to 
announcement by E. B. Han- 
son, deputy State fire mar- 
shal of Tennessee. 

Operators of the alleged 
racket are said to have gone 
from place to place in a large 
truck, claiming to be in the 
transfer and interior deco- 
rating business. Stopping in 
a town, they would rent a 
and move into the 
premises a quantity of fur- 


niture carried in the truck. 
Without loss of time they 
would have this furniture in- 
sured. In a week or so the 
house would burn to the 
ground, the furniture having 
been carefully removed prior 
to the burning of the dwell- 
ing. Then demand would be 
made on the insurance com- 
pany for payment of the in- 


| 





surance on the furniture. 
Moving on to some other 
town, taking the much-in- | 


sured but never damaged fur. | 
niture with them, they would | 


repeat the performance. At 


was insured for $1,000 and at 
Dyersburg, Tenn., for $1,500. 








pared to 190 the year pre- 
vious, thus indicating that 
they took advantage of their 
lessened salvage activity to 
do more fire safety work. 

The patrol replaced 964 
sprinkler heads in 1931 and 
1160 in 1930. The total loss 
on sprinklered fires was 
$827,010, a reduction of 
$196,087 for the year. There 
were 281 sprinklered fires 
compared with 374 the year 
previous, while the average 
sprinklered fires was $2.943 
last year as compared to 
$2,738 in 1930. 





Monroe Flegenheimer Ad- 
dresses Brokers 


Monroe Flegenheimer, edi- 
tor of the General Brokers’ 
Review, spoke last evening at 
the monthly meeting of the 
General Brokers’ Association 
of the Metropolitan District, 
of New York, on “Some Psy- 
chological Aspects of the In- 


surance’ Brokerage  Busi- 
ness.” 
Mr. Flegenheimer _ dis- 


cussed the many problems 
that confront brokers today 


|} and gave a number of inter- 


esting instances showing how 
they may best be met and 
overcome. 


N. F. P. A. Nominations 


of New 
York, has been nominated for 
the the Na- 
tional Fire Protection Asso- 
ciation, by the nominating 
committee of the associa- 
tion. The annual meeting 
will be held at Atlantic City 
in May, at which time the 
elections will be held. Other 
nominations submitted by the 
committee are as 


Sumner Rhoades, 


presidency of 


| Conference 


Executive Body 
Has Full Agenda 





Meeting Precedes Mid- 
Year Session of National 
Association 





The executive committee 
of the National Association 
of Insurance Agents will 
meet at Cleveland, March 21, 
immediately preceding the 
mid-year meeting scheduled 
for the 22nd through the 
24th. Three important cases 
involving company practices 
will receive its particular at- 
tention. The first is a com- 


Anniston, Ala., the furniture | plaint from Tennessee where 


| certain 


companies are 
charged with violating the 
agreement in 


| maintaining a bank agency. 





For first vice-president, Har- | _ 
| week is to be divided between 


old L. Miner, Wilmington, 
Del.; for second vice-presi- 
dent, George W._ Elliott, 
Philadelphia; for secretary- 
treasurer and managing di- 
rector, Franklin H. Went- 
worth, Boston; for chairman 
of board of directors; Albert 
T. Bell, Atlantic City; for 
board of directors for three 
years, Eugene Arms, Chica- 
go; Eugene Chrystal, Roch- 
ester; Arthur H. Kehoe, New 


York; C. W. Pierce, New 
York; A. R. Small, New 
York; for nominating com- 
mittee (1933), Charles FE. 


Meek, New York, chairman; 
Gorham Dana, Boston; Dana 


| Pierce, Chicago. 





The second case comes from 
Des Moines, where it is 
charged that the practices of 
one or more general agents 
uncontrolled by companies 
are a disturbing element of 
long standing, and the local 
association insists that the 
time has come for a show- 
down. The third concerns 
the practice of one or more 
surety companies in directly 
contacting assureds in the 
writing of bonds, with the 
elimination of the agency 


follows: | system. 


Tuesday of the convention 


the meetings of the National 
Council and the State offi- 
cers. President William B. 


| Calhoun will preside over the 


National Council session, and 
Charles L. Gandy, chairman 
of the executive committee, 
will preside over the State. 
Judge W. H. Tomlinson, 
secretary of the Ohio Asso- 


ciation, will discuss the 
“Adoption Plan” which he 
has inaugurated for his 
State. 


The Insurance Board of 
Cleveland has completed ar- 
rangements for the enter- 
tainment features on the pro- 
gram. A get-together din- 
ner, which will formally 

(Concluded on page 31) 
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1932 EDITIONS 
YOUR ORDER NOW WILL INSURE EARLY DELIVERY 


The Fire Insurance Policyholders Pocket Index 


The Handy Chart of Casualty, Surety and 


Miscellaneous 










Companies 













The Fire Insurance. Policyholders 
Pocket Index for 1932: 


(Ready Soon) 


This publication reports on 950 companies. It is 
the leader of its kind in the field—has a larger 
circulation than any similar publication: 


—BECAUSE it presents a ten year financial exhibit of 
hundreds of fire insurance companies. 


—BECAUSE it presents cash capital, total assets, rein- 
surance reserve, surplus over capital and 
liabilities. 


—BECAUSE it presents income and disbursements, such 
as net premiums written, losses paid, total 
— expenses paid and cash dividends 
paid. 


—BECAUSE it presents underwriting results such as 
underwriting income earned; losses in- 
curred, expenses incurred. 


—BECAUSE it presents various ratios. 


—BECAUSE it presents the classification of business in 
the year 1930 for fire, ocean marine, motor 
vehicle, earthquake, i d marine, tor- 
nado, hail, sprinkler leakage, riot, civil 
commotion and explosion and aircraft, and 


—FINALLY BECAUSE it presents such other useful 
information as groups of insurance com- 
panies, table of aggregates, state officials 
having authority in insurance matters and 
other useful information which makes it 
the LEADING PUBLICATION OF ITS 
KIND IN THE FIELD. 


Single copy, paper cover. $ .75 
In flexible fabrikoid cover.. 1.25 


Discounts in Quantities 














The Handy Chart of Casualty, Surety and 
Miscellaneous Insurance Companies for 1932: 


(Ready Soon) 


This publication reports on over 900 companies. 
The items are presented in such a way that a 
ready analysis of the yearly operations of any 
given company may be made at a glance. It 
is the only chart in the market presenting casu- 
alty and miscellaneous insurance companies’ sta- 
tistics in a manner entirely endorsed by practically 
every casualty company and statistician. Thou- 
sands of copies are used annually— 














—BECAUSE it shows a financial as well as an income 
and disbursement exhibit for a ten year 


period 
—BECAUSE it presents ratios. 
—BECAUSE it presents a classification of business of 


every line transacted by the companies 
shown therein over a ten year period. 












—BECAUSE it presents a table showing workmen’s com- 
pensation premiums, losses, loss reserve 
and ratios. 
















—BECAUSE it presents a table showing liability premi- 


ums; losses, loss reserves, and ratios 






—BECAUSE it presents a table showing states in which 
the companies operate and 


—FINALLY BECAUSE it shows other useful informa- 
tion such as of aggregates for both 
years 1931 and 1930, state officials having 
authority in insurance matters; a list of 
new and retired companies, short period 
tables and a table showing various casualty 
lines of insurance defined, which makes it 
the LEADING PUBLICATION OF ITS 
KIND IN THE FIELD. 

















Single copy, paper cover. $ .75 
In flexible fabrikoid cover. . 1.25 
Discounts in Quantities 

















Agents Should Carefully Investigate the Financial Standing and Reputation 
of Management of Companies Before Accepting an Appointment—PeErcy 
H. Goopwin, Former President, National Association of Insurance Agents. 


The Fire Index and Handy Chart are admirably adapted for use of agents in this connection. 


THE SPECTATOR COMPANY, 243 West 39th St., New York 
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Underwriting Results in 1931 


Below are presented the underwriting income earned and the net profit or loss 
from underwriting in 1931, of a number of fire insurance companies which earned 
$1,000,000 or more of underwriting income last year. 

















: c Underwriting Underwriting Underwriting Underwriting 
Name and Location Income Profit (+) Name and Location Income Profit (+) 
of Company Earned or Loss (—) of Company Earned or Loss (—) 
yore rt gate sre levees asenees $52.203.007 t ee re London Assurance, London........... 3,799,792 + 43,136 
gric al, OT OOUE “cnreccenssss 5,845,876 .33 i ’ ° FAK 
Allemannia Fire, Pittsburgh + _56,144 nae er st New Orleans. .. 1 eee ees had yt 
Alliance, Philadelphia .............. + 129,558 Merchants 7 sine, il ert iden hod 3°752 408 re 473.594 
American Alliance, N. Y. ............ - 7,264 Merchants Srevidenes oh POS 1288892 __ 951903 
American & Foreign, N. Y. t 237,444 Mercury. St Paul Soest ee 2'017 988 re “54.793 
American Automobile Fire + 427,033 Millers National, Chicago........1.11 254841254 = + 255,308 
memertcam Colomy, IN. Y. 2.6.2. ccccce — 262,008 Milwaukee Mechanic’s, Milwaukee.... 4,851,333 — 26,553 
American meete irre, Ni 3 , +1,008,905 Monarch Fire, Cleveland............. 1.395.764 — 574,614 
aaeric 4 te sur., t tt crt oe - “y ee. a te wed ae 2,487,888 — oid Sts 
p fa TE Nt SN te Bed aaraal haath =a National Fire, MEG ce cveccccess 18,633,010 + 205,: 
Aine Assurance, Levidon 2020002. = H99a3 National Reserve.” Dubuague. © <0. 0-7. reas + gS 
_ Mens Se eae Sk Oe Reng rw +4. + Newar Ty) DEAS ceehosceceses 55,434 + ’ 
getice, Copenhagen sets tT; gee'set New Brunswick Fire. NJ. potao oc res 1 455,922 + 178.988 
a oo? So" ante? + ew Hampshire Fire. Manchester. 4,531,47 — 13, 
a? ere, wd % os ecenenees rete ed tT ast ati New York Underwriters, N. Y. ...... 1,041,752 — 35,945 
British America Assur.. Toronto.:::: 1,439,946 + 121,313 he ge Re Fg SES ae Lees (tha 
Buffalo _ Buffalo SSE mee ee See Reine 1,907,766 wie: 1,104 Northern Assur., London............ 4.405.237 — 12,027 
Caledonian, Edinburgh . 2 364,999 am $96 956 
css ion Seaman... 1'872'019 46049 Northern, N. ys aiitweumes’ 277° 7” 3.511.731 + o3.998 
7 ies ee es = Aen’? on es] yt orthwestern Natl., Milwaukee....... 5,049,027 — 80,868 
jamdéen Fire, Camden racees--- 5,430,126 + | 4,023 Norwich Union Fire, Norwich........ 3.385.943 + 97.428 
Central .  -——~ Mut., Van Wert 2,993/593 + 772.850 Ohio Farmers, Le Roy 2926 164 69704 
t en SE ee 573 Jj 7.562 é S. Ls We cscccceseseses 06, — a> 
aura? Mew Wor ee 2: Bee «=O Saas Old Colony, Boston........1.222222: 1.738.247 + 186,893 
Commerce, Glens ‘Fails... 2.2... 2221: 1,440,396 + 127,369 eS ETERS, #9" 7 Oth tHE Kean aenss yy t oo 
Commercial Union Assur., London. 7,994,387 + 805,011 Pacific Fire, N.Y. «.--++++ee+eeeee0: 2,931, 512 + 20,726 
Commer ‘ial Union F are, at 1 064.027 Fine! 27.066 Pe, HD sg on 5 chon bed éesekese 1,650 070 —_— 14,039 
Commonwealth, N. ee ee .: 2'537.623 +. 197 582 Pennsylvania Fire, Philadelphia ie ees 5. 7TR8,015 a 239,317 
Concordia Fire, eeemsarss=***s0+ 2'487,803 — 325069 Philadelphia F. & M., Philadelphia... _1.528,992 +. _53,860 
Connecticut Fire. Hartford........... 6,461,034 + 632.540 Phoenix, Hartford ..........+++.++-- 10.685,396 +1,120,977 
Continental, N. ee Se 23.985.658 -+-1.732.887 Phoenix Assur., London............. 3,763,252 + 61,240 
Dubuque F. & M., Dubuque....: “tease 2,070,976 + ° 13:43 ee. en yn ag esos — a H 
Eagle Fire, Newark................. 2 216.02 be 2806 rovidence ashineton, Providence... 5,785,144 + 446,13 
Eagle, Stat & Brit. Dominions, Lond. 2497 198 + “Srises Prudentia Re-and Coins., ——— teens 4,384,024 + 382,639 
Employers’ Fire, Boston....... APPS L22 2°262.179 a "42! Public Fire, Newark, N. J. .....-.--- 4,498,598 + 389,580 
Equitable F. & M., Providence....... 1,284,288 oe i meguattc of TE. Ps wavwees duces a. 7ee-res oe 176.038 
al, J a I Ni ed oe 8635.65 ichmon i. U7 éeekwess ohmkendwalte 1,018,579 + 58,805 
Piselicy Fig Fire, Baltimore. Pik + ee are a 10,982,442 + 959.341 
Fidelity-Phenix Fire, N. Y. ......... 19,471,030 +1, Scottish Union & Natl, Edinburg 4.023,801 — 108,678 
Fire Assn. of Phila., Philadelphia. 10,171,895 + Seourtty, Mew TBVER. << ccccocccccecs 5,178,350 + 153,813 
Fireman’s Fund, San Francisco...... 16,817,110 j NEE, “PURO. Bcccocegescccecs 1,075,571 — 12,427 
Firemen’ N k 58 nA Skandinavia, Copenhagen 1,006,933 + 131,008 
SE nw oa 6 ey bide wo 08 ae .581,7$§ — F avia, Copenhagen ........... . 93: . 
SS a SEER TEE 94,3 + ee ee ee eee 1,086.872 + 60,554 
Franklin Fire, Philadelphia.......... 30,513 + Standard Fire, Hartford............. 1'488.092 — 126,80: 
ane dak tie blew ts ok OE 51,305 + Se, : Gs a, dceéee cea ca 1,111,864 — 7,618 
Girard F. & M.. Philade ‘Iphia. 2,505,745 — T&S eee eee a 1,099,568 — 82,679 
<s yg wee Me. occ ces 7,724,199 “+ Sar. as Fé “id: ° S ‘ Pp Easasehes meg m . oeeeee ce Yt 
eve and Republic, N. Y. ........... 3,567,107 + t ‘au DES Koweer cum’ 3,193,972 + 883,04 
Granite State Fire, Portsmouth... ..: 1'265,680 + Sie, WEE. taaecstescs ssc dencs 3.816.475 + 71,883 
ee Asmertonm. IU, VY. ...ccccesccsee 17,257,681 + Bessek Ware, NOWOFE. <ceccccsccccsses 1,054,889 — 877,149 
_——e- American, N. Y. .......... 1,096,540 oo at Pg ta a Khe eeeasscne 1,990,956 pay ot 
anover Fire N. Y. er rere 4,655,183 + Svea F. top GOCREIIUUITE. coc wccccsce 1,593,093 — 170,28 
Harmonia Fire, Buffalo.............. 1 009, 196 + Swiss Reinsurance, Zurich........... 3,136,845 os 595.410 
Hartford Fire, Hartford............. 7,929,362 +2, ee Se, Ge i, Mia watdowecsicecs 2,469,045 + 124,654 
Home F. & M., San Francisco........ 2,618,966 ae Travelers Fire. Hartford............ 8,752,109 — 203,961 
WE WEE... wceeuccceceees 43°621'516 L Ce Se MII Go ces ccc sccens 1,377,409 oe 3.669 
Imperial Assur., N. 'Y a eae te atk aie wa 1,098,263 — United Firemen’s, Philadelphia....... 1,099,592 — 174,783 
Importers & Exporte . SS eae 1,590,832 + United States Fire, N. Y. ......... 12,749,448 + 862,467 
Ins. Co. of N. A., Philadelphia........ 27,415,959 1-1. U. S. Merch. & Shippers, N. Y. ...... 3,360,367 + 134,23 
Ins. Co. of State of Pa., Philadelphia.. 2,047,550 + ol eS ee 2,345,166 — 181,283 
Inter-Ocean Reins., Cedar Rapids.... 2,401,087 4 Virginia F. & M., Richmond......... 1,302,056 — 101,580 
Liverpool & Lon. & Globe, Liverpool... 10,356,146 di World F. & M., Hartford............ 1,375,205 + 109,747 
London & Lancashire, London........ 3,165,557 Tee, NED. 90408 be eas <a cake bas 2.149.779 — 243,593 
Nevada Fire Reinsured by | * Inc. This firm also| Home Medals Awarded 


Death of J. K. Lesch 


J. K. Lesch, one of the most 
prominent and_ successful 
farm underwriters in the 
United States, died last Sat- 
urday at his home in Chicago. 
He was general manager of 
the Home of New York fleet 
at Chicago. Mr. Lesch joined 
the farm department of the 
Home in Chicago as an office 
boy nearly 45 years ago. In 
1900 he was appointed special 
agent of that department in 
Missouri and Kansas. In 1917 
he returned to Chicago as 
joint manager of the Western 
farm department, the firm 
being Lesch & Cornell. He 
Was 62 years old at the time 
of his death. 
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Occidental 


SAN FRANCISCO, March 7. 
—Reinsurance of all of the 
business of the Nevada Fire 
Insurance Company, with the 
exception of certain automo- 
bile business disposed of 
through other channels, by 
the Occidental Insurance 
Company, was announced in 
San Francisco last Saturday. 
The latter company is a mem- 
ber of the Fireman’s Fund 
fleet of companies. 

The Nevada Fire, for sev- 
eral years past and since be- 
coming under its present con- 
trol, has been managed in 
California and Nevada by the 
general agency of Henley & 








conn Bere the Occidental 
Fire in the same capacity 
and in the same territory, 
Nevada and California. 
There has been, for many 
years, a close relationship 
between the Fireman’s Fund 
office and the Nevada. The 
Pacific Underwriters, an an- 
nex managed by Henley & 
Scott, was a combination of 
the Nevada with the Occi- 
dental. Organized in Carson 
City, Nev., in 1911, the Ne- 
vada Fire moved its home 
offices to Reno in 1916. It 
has always enjoyed an excel- 
lent reputation and has as its 
officers and directors some of 
the most prominent and sub- 
stantial citizens 8f the State. 





State Agent O. J. Davis 
of the Home Insurance Com- 
pany, of New York, recently 
presented silver medals to 
three local agents of the 
company in Iowa. The med- 
als are the customary tokens 
of appreciation sent out by 
the company to agents who 
have represented the com- 
pany continuously for more 
than 25 years, and were 
awarded to W. G. Taylor at 
Eldon, Iowa, Ross McIntyre 
at Anamosa, and Lee S. Max- 
son at Tipton. 

A Home medal was also 
awarded to W. A. Penner, 
local agent of the Home, at 
Beatrice, Neb. 
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The Pilot Reinsurance Company 


OF NEW YORK 
STATEMENT OF CONDITION 


December 31, 1931 


Government Bonds ...........5. ..8 687,000.00 
State and Municipal Bonds.. 221,140.00 
Railroad Bonds .......... 554,500.00 
Public Utility Bonds .. ; 394,360.00 
Miscellaneous Bonds .... ; 8-3 0 eS 497,320.00 
Railroad Stocks ......... 225,998.00 
Public Utility Stocks 303,146.00 
Bank Stocks ........ vee vor ‘ Sesnadbae ‘ 191,100.00 
Miscellaneous Stocks .... vied dices '- hae on bee ee 681,668.00 


..«+ $3,756,232.00 
516,777.16 
56,517.19 
32,463.12 


TOTAL (Convention Values)... 
PM SCEb se Cees cdr eccecteussceceetes 6% 
De Beh vhéove ss coetut 606s 60% becewsus ‘ 
Interest Accrued .... 





$4,361,989.47 

LIABILITIES 
Reserve to cover unexpired reinsurances........ .. $1,236,535.01 
i) 2 i wo. 6 Cowes awe 6 ceueselsunias ier 344,214.00 
Reserve for Taxes...... 


. ««..+-$18,000.00 
Reserve for other liabilities... . ° 


. 52,000.00 
70,000.00 
Reserve for Contingencies... 30,000.00 
Se (WE SED pbs ccwdecccdéconnstedqeesteeses 1,500,000.00 
*Reserve for market fluctuations........ $653,673.00 
SD dak E Paw E Tees cctvcccccccccces » Geese 
Surplus, Convention Values ........cseceeeecceees 1,181,240.46 


$4,361,989.47 
*(Difference between Convention Values and Actual Mar- 
1931. 


ket prices of stocks as of December 31, é 
Office: Pennsylvania Building, 
225 West 34th Street, New York 


CARL SCHREINER, President 


A. FP. SADLER G. ASCHERMANN 
Vice-President and Secretary Vice-President and Treasurer 


Reinsurance of Fire, Marine and Allied Lines 
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CASH CAPITAL 
$3,000.000.00 


\ { . 
x = _ 
} i 10 MAN THE Nowa} 


NEW HAMPSHIRE 
FIRE INSURANCE CO. 
Manchester. N.H. 
ASSETS _ $17.450.259.57 
LIABILITIES EXCEPT CAPITAL 
$6,077.10, 22 
POLICYHOLDERS SURPLUS 
Values of Dec.31.1931- $9,047, 806.35 
| Comrs ConventionValues* $1IL373,149.35 
62 YEARS OF ACHIEVEMENT 


ORGANIZED 
1869 
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Inspectors! Examiners! 


Underwriters! 
2nd Edition—Revised & Amplified 


Building Construction 


as Applied to Fire Insurance 


By DOMINGE & LINCOLN 
Authors of Fire Insurance Inspection 
and Underwriting 
This book contains everything a fire in- 
surance man ought to know about Building 


Construction. 


Purchase this book and watch your losses 
drop. In plain, non-technical language— 
all the mystery of this important part of the 


Business is removed. 


Price per copy $2 


The Spectator Company 


Division of United Busi Publishers, Inc. 


243 West 39th Street, New York, N. Y. 
* 


























Marsh & McLennan 


INCORPORATED 


INSURANCE 


FIRE CASUALTY 
LIFE MARINE 
BOND AUTOMOBILE 


164 W. Jackson Boulevard 
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Insurance Bills in | 


Ky. Legislature | 


| assets 


Present Session Closing | 
Next Week, Has Made | 
Few Changes 





LOUISVILLE, Ky., March 7. 
—With but ten days remain- | 
ing of the 1932 session of the 
Kentucky General Assembly, 
slated to adjourn St. Pat- | 
rick’s Day, it doesn’t look as 
though very much insurance 
legislation is likely of pas- 
sage. . 

Special agents as well as | 
local agents have been dis- | 
cussing with interest one bill | 
which would prohibit banks, 
or employees of banks, serv- | 
ing as insurance agents. To- | 
day, it is said, the bankers | 
and the insurance agents are | 
on better terms than for a} 
long time past, and the bank- 
ers were favorable to the re- 
cently vetoed agency qualifi- 


cation law. The resident 
agency law, which would pro- 
hibit other than a local 


agent signing a fire policy in 
Kentucky, passed in the 
house, but apparently struck 
a snag in the Senate. 

A bill to create a law pro- | 
viding for the valued form | 
policy on personal property is 
said to be as dead as the 
dodo. A severe high license | 
tax on casualty compan.cs 
operating in the State, pro- 
viding for 10 per cent tax on 
premiums, with a minimum 
annual tax of $10,000, has 
net been given much serious 
consideration, and is reported 
also to represent virtually a 
dead bill. 

Most of the other insurance 
bills, of which there are a 
number, have little or no 
backing. 

Considering the fact that 
the Agency Qualification Bill, 
strongly supported, was ve- 
toed, it doesn’t look as if 
there is much danger of other 
legislation getting to the 
front in the few days left of 
the session. 

Whereas reference has 


| 1931, of $653,673. 
| Serves include $1,236,535 to 


The Pilot Reinsurance Co. 


The annual financial state- 
ment of the Pilot Reinsur- 
ance Company of New York, 


| shows, as of Dec. 31, 1931, 


of $4,361,989. The 
total value of bonds and 
stocks owned by the com- 
pany, under the values an- 
nounced by the National Con- 
vention of Insurance Com- 


missioners, is $3,756,232. The 


company has a fully paid 


capital of $1,500,000 and a} 


surplus of $527,567. It has 
also set up a reserve for 


| market fluctuations, the dif- 


ference between Convention 


| values and the actual market 


prices of stocks as of Dec. 31. 
Other re- 


cover unexpired reinsurance; 
$344,214 for losses; $18,000 
for taxes; $52,000 for other 
liabilities and $30,000 for 
contingencies. The company 
was incorporated in 1925 for 
the purpose of reinsuring 
fire, marine and allied lines. 





Net Premiums of Mutual 
Fire Companies 


Net premiums of mu- 
tual fire insurance com- 
panies reporting to the 
New York State Insur- 
ance Department were 
$72,015,612 for 1931. For 
the previous year the net 
premiums totaled $77,- 
849,704, which show the 
1931 net premiums to 
have been 7% per cent 
less than for 1930, or a 
decrease of $5,834,092. 








Violations to Be Studied 


A meeting of the ad- 
visory committee on viola- 
tions for the New York 
Fire Insurance Exchange 
was held in New York 
City Tuesday afternoon. 
It was decided to appoint 
a special subcommittee of 
seven members to make a 
thorough study of the 
matter of agreement vio- 
lation. President Ronald 
R. Martin transmitted the 
proposal of the special 
committee to the annual 
meeting of the Exchange 
which was held yesterday. 











been generally made to a 
Qualification Bill in Ken- 
tucky, it was pointed out last 
wee] that Kentucky has an 
agency qualification law. The 
defeated act was really an 
amendment to the existing 
law. The present law is bet- 
ter than those in many 
States. 





THE SPECTATOR 


Charles W. Ehlers, secre- 


tary and manager of the 
Southern 
change, with headquarters at 
Savannah, has been appointed 
district chairman of the con- 
test committee of the Na+ 
tional Fire Waste Council in 
Georgia. 


Reinsurance Ex- 











Approve Insurance Buyers 
Plan 


SAN FRANCISCO, March 
8.— Insurance men who 
accepted the invitation to 
attend the first gathering 
of the recently organized 
Insurance Buyers Educa- 
tional Association of San 
Francisco generally ap- 
proved the idea and the 
program of activities out- 


lined by the chairman, 
last week. - 


A. G. Westcott, assist- 
tant secretary of the 
Union Ice Company of 
California, a large buyer 
of all types of insurance, 
and chairman, announced 
that the organization was 
for the general education 
of the members who pay 
insurance premiums, co- 
ordination and coopera- 
tion with the insurance 
carriers in all matters 
tending to improve under- 
writing conditions and 
methods. He stated that 
it was not organized to 
harass the companies, 
take up arguments over 
rates, or indulge in col- 
lective bargaining. 

Members of the insur- 
ance business were in- 
vited to attend all future 
meetings. Those who at- 
tended the first meeting 
were much __ impressed 
with the possibilities of 
constructive cooperation 
available to the business 
and the organization of a 
group which might be 
consulted for mutual 
benefit. 











Executive Committee 
Agenda 


(Concluded from page 27) 


launch the meeting on Tues- 
day evening, March 22. A 
special committee, of which 
Charles H. Parsons is chair- 
man, has been appointed to 
provide entertainment fea- 
tures for the convention 
ladies, which will include 
bridge parties and teas. 

For the convention proper, 
which opens on Wednesday 
morning, much interest has 
been manifested in the ap- 
pearance of Assistant Gen- 
eral Manager Albert W. 
Whitney of the National Bu- 
reau of Casualty and Surety 
Underwriters, who will talk 
on what agents can do to re- 
lieve highway accident fre- 
quency. 
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“Burning for Profit’”’ 


Charged in Dallas 





Over Insurance Said to 


Invite Arson in Texas 


City 





DALLAS, TEX., March 7.— 
Incendiarism is blamed by 
State Fire Marshal Raymond 
Mauk for the city of Dallas 
losing its credits for good 
fire records. Dallas had a 3 
per cent credit, which was 
wiped out under the new rate 
schedule. This will mean 
the insuring public must pay 
around $100,000 more annuai- 
ly for fire insurance in the 
city. Mr. Mauk says that the 
bad record at Dallas is due 
to the depression. “There 
has been too much burning 
for profit,” he said. 

The fire losses in Dallas 
for the time figured in the 
credit or penalty system 
were filed at $4,079,348, while 
the premiums collected dur- 
ing the same period amounted 
to a little more than $7,- 
000,000. 

Local authorities blamed 
overinsurance for the loss of 
the credit. These authorities 
said overinsurance invites 
arson and that incendiarism 
will continue as long as prop- 
erty is overinsured. 

The assistant district: at- 
torney in charge of investi- 
gating fires said in the fu- 
ture the matter of overinsur- 
ance would be investigated 
along with the fires, and the 
agents and companies writing 
too much insurance on prop- 
erty burned would be dealt 
with under the new State in- 
surance code prohibiting 
overinsurance. 

City officials are preparing 
to ask insurance concerns for 
a list of policies carried on 
Dallas property. They want 
to check the amount of cov- 
erage with the tax rolls to 
see just where, if any, the 
overinsurance lies and make 
plans for eliminating the 
evils. The insurance men are 
reported anxious to work 
with the city officials to elimi- 
nate the evils and cut the fire 
losses. 





The Globe & Republic In- 
surance Company of Amer- 
ica, of New York, and the 
United Mutual Fire Insur- 
ance Company, of Boston, 
have been elected to member- 
ship in the Philadelphia Fire 





Underwiters’ Association. 


Fire Insurance 
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Insurance in 


Central Europe 


Ever Increasing Fire Losses 
Present Very Serious 


Problem 





In Hungary a meeting was 
recently held by the “Asso- 
ciation of Insurance Science.” 
In the center of discussion 
stood the problem of how to 
meet the steadily increasing 
extent of damage caused by 
fire. If more buildings are 
burning down than at any 
time before this is, first, due 
to the high cost of liquida- 
tion and, second, to increas- 
ing criminality. Both factors 
combine to drive damages 


actually beyond the pre- 
miums. 
What are the remedies 


that are proposed by this 
Association for Insurance 
Science? Three possible cures 
stand out: measures to pre- 
vent fire and fire damage as 
much as possible; strictest 
persecution and the severest 
punishment for those that 
are responsible and, finally, a 
more progressive form of 
liquidation. All these sug- 
gestions if put to practice 
would combine, it is believed, 
to reduce indemnification 
from more than 100 to ap- 
proximately 85 per cent of 
premium. 

This is in Hungary. 
Things do not look much 
better in the State right next 


door, Czechoslovakia, at least 
if it comes to fire insurance. 
The economic depression is 
duly reflected in reduced pre- 
miums. In one field, for in- 
stance, in the factory busi- 
ness, fire damages have 
shown a rather favorable 
development. But what is 
gained in the factory busi- 
ness is more than lost in the 
civil risks. During the first 
nine months of 1931 nearly 
27,750 damages were regis- 
tered totalling 246 million 
Koronas or $7,450,000. 

Fire insurance companies 
of Czechoslovakia are espe- 
cially worried about the com- 
plete lack of honesty and 
consideration on part of 
people engaged in agricul- 
ture. The present premium 
rates do not offer an adequate 
equivalent at all. Damages 
are rapidly increasing and in 
certain places arson is actual- 
ly organized and carried out 
to a well established scheme. 
The Czechoslovakian fire in- 
surance companies are mak- 
ing an effort to fight this evil 
situation through strict co- 
operation among themselves, 
through the introduction of 
a special rate to be adhered 
to by all and through tempo- 
rary restriction of competi- 
tive efforts so as to lay first 
of all the foundation for a 
reliable fire insurance busi- 
ness. 

Aside from the economic 
situation which affects the 
business of all these smaller 
or larger European coun- 
tries, they also suffer almost 
without exception from the 
limitation of their respective 
markets. 














News of the Far West 











William J. Tomlinson has 
been appointed assistant 
manager of the marine de- 
partment of Talbot, Bird & 
Company on the Pacific 
Coast. Mr. Tomlinson has 
been in the marine business 
for the past ten years and 
was formerly with the home 
office of the Fireman’s Fund 
and the brokerage firm of 
John G. Johnston & Com- 
pany. 

A. P. Boyd has been ap- 
pointed underwriting man- 
ager for fire, automobile and 
marine in the Pacific Coast 
headquarters of Cravens, 
Dargan & Company. Boyd 
was formerly connected with 
the head offices in Texas and 
came to San Francisco early 
in the year to aid in reorgan- 
izing the Pacific Coast de- 
partment. Mr. Boyd will also 
supervise the loss and claim 
departments. Recently 
Cravens, Dargan & Company 
transferred F. F. Small from 
Los Angeles to San Fran- 
cisco to become agency su- 
perintendent. During the 
past few months the organ- 
ization has added five field 
men. 


Among the recent visitors 
to San Francisco were 
Charles R. Tuttle, western 
department manager of the 
Insurance Company of North 
America, who is spending a 
month in California, and A. 





R. Gress, State agent for the 
company in Minnesota. 


Paul Haid, president of the 
“America Fore” companies, 
was feted March 2 by cas. 
ualty company executives jn 
San Francisco. Mr. Haid is 
in California in connection 
with the casualty business, 
although he took advantage 
of his trip to look over the 
fire situation also. 

Charles Van Valkenburg, 
veteran fire insurance field 
man in southern California, 
died suddenly Friday, March 
4, from acute stomach trov- 
ble. He was assistant gen- 
eral agent for Edward 
Brown & Sons and had been 
in the business in Los An- 
geles for about 35 years. 





Ontario Fire Losses 

The number of fires in 
Ontario in January, 1932, 
was 1156, a decrease of 
23 from January, 1931. 
The insurance loss was 
$1,044,187, an increase of 
$38,452 compared with 
January, 1931, and $70,- 
916 compared with De- 
cember, 1931. The loss 
not covered by insurance 
was $62,282, a decrease of 
$80,881. The largest fire 
in Ontario in January, 
1932, was at London, Ont., 
when the loss was $350,- 
000. 
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Fire Insurance in 


Canada in 1931 





Decreased; Also 
Losses 


Premiums 





OTTAWA, CAN., March 7. 
—Fire insurance premiums 
written in Canada during the 
year 1931 decreased by $2,- 
957,956, or 4.29 per cent, be- 
low the amount written in 
1930, the total for 1931 be- 
ing, after deducting licensed 
reinsurance, $52,650,671. Of 
this amount Canadian com- | 
panies wrote $10,786,193. | 
British companies $21,973,- 
959, and foreign companies 
$19,890,519, these amounts 





being less than the corre- 
sponding amounts for 1930 | 
by 3.65 per cent, 7.45 per 
cent and 0.90 per cent, re- 
spectively. 

The losses incurred de- 
eased from $32,018,297 in 
1930 to $31,050,910 in 1931, 
the average loss ratio for 
1931 being 58.98 per cent, 
compared with 58.21 per cent 
for 1930. The ratio for Ca-| 
nadian companies was 57.54 
per cent; for British com- 








New Jersey News and Comment 








Despite all precautionary 
efforts, automobile accidents 
continue to exact a heavy and 
disproportionate toll of 
youth. In New Jersey last 
year there were 1302 auto- 
mobile fatalities, 650 of these 
victims were pedestrians, 
one-fourth of that number be- 
ing children less than 15 
years old. Of the 652 driv- 
ers and occupants of automo- 
biles who were killed, 17 per 
cent were under 20 years of 
age. Nothing can protect a 
person incapable or careless 





of protecting himself, much 
less others. 
Until the human factor is | 


controlled the death list will 
continue to mount. 


* + + 
The famous De Witt house 
at Tappan, N. Y., where 
George Washington signed 


the warrant condemning Ma- 
jor André to die as a British 
spy, has been legally trans- 
ferred by the New York 
Title and Mortgage Company 
to the Grand Lodge of the 
Masonic Order of the State 
of New York. The building 
will be used as a museum, a 
memorial to General Wash- 
ington who was a Mason. 


* a * 


After seven years of in- 
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tensive study and the expen- 
diture of one and a quarter 
million dollars, the Russell 
Sage Foundation has com- 
pleted an exhaustive sum- 
mary of its recommendations 
relating to the proposed Met- 
ropolitan Area. George Mc- 
Aneny, president of the Re- 
gional Plan Association of 
Greater New York and Its 
Environs, gave an interest- 
ing address on the subject at 
the Hackensack Court House 
last week. In presenting two 
volumes of the Foundation to 
the Bergen County Freehold- 
ers he pointed out the rare 
opportunity that confronts 
Bergen County, which, in the 
last ten years had grown 61 
per cent, predicting that in 
35 years it will have a popu- 
lation of four and a half mil- 
lion people. 








panies 59.79 per cent, and for 
foreign companies 58.84 per | 
cent. 

The loss ratios follows, the | 
corresponding ratios for 1930 | 
being shown in parentheses: | 
Alberta, 60.33 (54.44); Brit- 
ish Columbia, 49.89 (61.71); | 
Manitoba, 53.59 (51.48); | 
New Brunswick, 84.52 (63.-| 
55); Nova Scotia, 64.55 

| 





(48.11); Ontario, 55.98 (57.- 
73); Prince Edward Island, | 
124.63 (42.78); Quebec, | 
60.87 (62.97) ; Saskatchewan, | 
3.27 (56.40); Yukon, 0.38 
(189.47). 

The net premiums written 
for automobile insurance of 
all classes amounted in 1931 
to $16,929,753, a decrease un- | 
der 1930 of $1,330,423. The | 
losses incurred amounted to | 
$9,785,410, or 57.80 per cent | 
of the premiums written, as | 
compared with 55 per cent | 
mm 1930. Adjusting the pre- 
miums written for the lower 
reserve of unearned pre- 
miums, the premiums earned 
during 1931 amount to $17,-| 
$95,198 ; the loss ratio on this | 
basis being 56.25 per cent, as 
against 57.17 on the same 
basis in 1930. For the three- 
year period, 1929 to 1931, in- 
dusive, the ratio of losses in- 
curred to premiums earned is 
9.18 per cent, as compared | 
With 62.94 per cent for the 
Period 1928 to 1930, inclu- 
sive, 
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YUnbaine gue Snourance Co. 


ASSETS 


Bonds and Stocks (Conven- 


tion values) 


Due by ceding companies... 


Accrued interest 


eS 


Total Assests 


“Pare, France 


LIABILITIES 
Reserve for Unearned - Pre- 
.$4,632,200.00 B. vincwexckaeaaocen + .$2,456,907.67 
Reserve for Outstanding 
61,647.64 RE EOE ot 424,051.09 
_ §9,109.12 Reserve for Expenses....... 53,845.76 
Reserve for Taxes .......... 186,959.16 
___ 43,451.47 Reserve for difference be- 
tween Commissioners’ and 
actual market value of se- 
CUE caccakavaccn usecase 986,330.00 
Total Liabilities ........ $4,108,093.68 
GREE oan dc ch wneanes washes 688.314.55 
.$4,796,408.23 Pe LATS $4,796,408.23 
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ASSETS 


Government Bonds 
Municipal Bonds 
Railroad Bonds 
Public Utility Bonds 
Miscellaneous Bonds 
Railroad Stocks 
Public Utility Stocks 


Miscellaneous Stocks 





Security valuations approved by the 
National Convention of Insurance 
Commissioners 


Mortgages 


THE EUROPEAN GENERAL 
REINSURANCE COMPANY, Ltd. 








$ 1,144,610.35 
260,000.00 
3,258,949.80 
4,671,622.92 
447,001.25 
551,013.25 
1,983,318.51 
915,867,50 


1,217,060.00 





Premiums in course of Collection 
(mot over 90 days) 


$14,449,443.58 


1,171,100.22 





THEODORE L. HA 





Interest Accrued 157,280.84 
Cash in Banks and in Office 700,707.11 
All other Assets 138,478.73 

$16,617,010.48 


Twenty First Annual Statement United States Branch 
December 31st, 1931 


LIABILITIES 
(other than 
$ 3,446,868.10 


Reserve for Losses 


Liability) 
Reserve for Losses (Liability and 


Compensation) 2,842,852.79 








Reserve for Unearned Premiums 4,759,036.22 
Reserve for Commissions 480,029.98 
Reserve for Taxes and other ex- 
penses 341,124.80 
Reserve for Depreciation of Securi- 
ties 2,247,098.59 
$14,117,010.48 
Surplus (including Deposit Capi- 
tal $850,000.00) 
2,500,000.00 
$16,617,010.48 


Surplus Based on December 31st, 1931, Market Prices, $2,120,000.00 
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ACCIDENT—- BONDING — MISCELLANEOUS 


European General 
Issues Statement 


U. S. Branch of Reinsur- 
ance Carrier Shows Sub- 
stantial Surplus 


annual 
U nited 
Euro- 


The twenty-first 
statement of the 
States branch of the 
pean General 
Co., Ltd., which is under the 
management of Theodore L. 
Haff, shows the company in 
possession of assets as of 
Dee. 31, 1931, to the amount 
of $16,617,010. The company 
writes casualty, fidelity and 
surety reinsurance. The dis- 
tribution of these ‘assets re- 
veals that the company has 
invested $4,671,623 in public 
utility bonds; $3,258,950 in 
railroad bonds; $1,144,610 in 
Gevernment bonds; $260,000 
im municipals, and $447,001 in 
miscellaneous bonds. Of the 
company’s stockholdings, $1,- 
983,319 are in public utility 
issues, $551,013 in railroad 
stocks, and $915,868 in mis- 
eellaneous stocks. All 


at valuations approved by the 
National Convention of In- 
surance Commissioners. 

Other assets of the com- 
pany are made up of $1,217,- 
60 in mortgages, $1,171,100 
m premiums in course of col- 
lection, $157,281 in interest 
accrued, $700,707 in cash in 
banks and in office, and other 
miscellaneous assets of 
$133,479. 

As its liabilities, the com- 
pany lists a reserve for un- 
earned premiums which 


Reinsurance | 


the | 
feregoing securities are listed | 


re ala 


Van Schaick Fines Rate 
Violators 


As a result of investiga- 

tions conducted by the New 
York State Insurance De- 
partment into the underwrit- 
ing practices of certain in- 
surance companies, agents 
and brokers, Superintendent 
George S. Van Schaick has 
fined three companies and 
three agents sums totaling 
$2,700 for wilful violations 
| of the Rating Law. 
Max Williams, broker, has 
| been suspended for a period 
|of six months, and the bro- 
| kerage firm of Fox & Pier 
| was warned of its responsi- 
| bility to scrutinize carefully 
j all insurance policies for 
| legal correctness. 





mre eae 


| New Kentucky Carriers 

|  Loutsvitte, Ky., March 5. 
| —Charles I. Brown, deputy 
|insurance commissioner, 
| Frankfort, in charge of the 
| office during illness of Bush 
|W. Allin, Kentucky insur- 
ance commissioner, on March 
| 4, announced admittance to 
Kentucky of— 

The All-State Insurance 
Company, Chicago, which 
| gave assets at $710,296, capi 
‘tal, $300,000; _ liabilities, 
$106,692; and surplus, $253,- 
| 603. 

The Ohio Farmers In- 
demnity Co., assets $743,011, 
| capital, $200,000; liabilities, 
| $378,974; surplus, $164,036. 
| He also reported that the 
| Aero Insurance 


Company. 
and Aero Indemnity Com- 
| pany, withdrew from _ the 


| State as of Jan. 31, 1932. 








amounts to $4,759,036. Other | 


teserves include that for 
losses (other than liability) 
which amounts to $3,446,868, 
and the reserve for liability 
and compensation 


© company also shows a 
teserve for commissions of 
$490,030, and for taxes and 
her expenses of $341,125. 

from the foregoing 


| 
losses 
which amounts to $2,842,853. | 
| holders (including its deposit 
| capital of $850,000) of $2,- 
| 500,000. 
| ther shows that its surplus, 

| based on actual market prices | 


| reserve for depreciation of 
| securities amounting to $2,- 
247,099. 

After setting aside the 
above reserves, the company 
shows a surplus to its policy- 


The company fur- 


fed obligations, the Euro-| of Dec. 31, 1931, amounts to 


Mean General has set up a 
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$2,120,000. 


| Newspaper Policy 


Takes Heavy Loss| 


Michigan Court Issues Broad 
Decision in “Disabled 
Vehicle” Case 





LANSING, MICH., March 9. 
—Newspaper limited acci- 
dent policies may be some- 
what broader in their pro- 
visions than the companies 
which issue them believe, it 
would be inferred from a 
recent Michigan Supreme 
Court decision. 

The case was that of Julia 
Gilbert vs. Federal 
$2,000 awarded 


ment for 


Mrs. Gilbert under the terms | 
of a policy given her brother, | 


Fred J. Stute, with a $2 sub- 
scription to the Michigan 
Farmer. 

Stute was fatally injured 


when thrown from a wagon | 
while pitching off bundles of | 


corn stalks in the barn at the 


home of a relative. The 
horses, attached to the} 
wagon, bolted, the wagon 


lurching forward in such a 
manner as to break off a 


standard on the wagon bed. | 


The Supreme Court finds 
that this constituted a “dis- 
ablement” of the wagon 
within terms of the policy 
and that, since Stute came to 
his death through disable- 
ment of a horse-drawn ve- 
hicle, the benefit promised in 
the policy must be paid. The 
company insisted Stute was 
thrown from the wagon be- 
fore disablement occurred 


but the court finds testimony | 


indicated otherwise. 





Propose Single Premium Eye 
Insurance 
Standard 


The National 


Life Insurance Company, of | 


Houston, Tex., is organizing 


a subsidiary, the National 
Standard Accident Insurance 
Company. The National 
Standard Accident proposes 


to write for a single premium 
insurance against any injury 
to the eyes and/or loss of 
eyesight. 


Life, | 
based on a lower court judg- | 





| Michigan Fund 


Reserves Impaired 
Governor Admits Weak 
Status, Economies 


Effected 





LANSING, MICH., March 8. 
—While refusing to reveal 
the exact status of the State 
accident fund, as shown in a 
recent audit by insurance de- 
partment examiners, Gov. 
Wilber M. Brucker admitted 
during the past week that 
the reserves of the fund are 
impaired and that a general 
upward revision of rates and 
economies in the fund organ- 
ization are imperative to 
restore a sound basis. 

Several solicitors for the 
fund whose aggressive tac- 
| tics were the basis for com- 
plaints filed with the gov- 
ernor by agents for private 
| workmen’s compensation car- 
riers have been dismissed, 
the governor said. Dispens- 
ing with their services, along 
| with those of Roy M. Wat- 
kins, manager of the fund, 
who resigned last week, will 
greatly reduce the overhead 
expense of the fund. 

Karl F. Berger, former 
assistant manager, is now in 
|full charge of the fund’s 
operations and it was in- 
dicated that the governor will 
not appoint a successor to 
Watkins at this time. 

The fund will no longer be 
an aggressive competitor for 
compensation business, stock 
company agents are con- 
| vineed, and there will un- 

doubtedly be no more rate- 
| slashing as has been the gen- 
eral rule. 

It is also anticipated that 
fund solicitors will no longer 
display the State seal on 
their business cards and that 
the seal will also disappear 


from the fund stationery. 
The attorney-general’s de- 
partment has already ad- 


vised the secretary of State 
to recall institutional license 
plates issued for the fund 
solicitors’ cars. 


Casualty, Surety, Etc. 
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aol 


HE new automobile demerit rating 

system which shakes a heavy stick 
at drunken driving resurrects an an- 
cient riddle. When is a man drunk? 
The traffic courts bluntly say one drink 
is enough, but that shows little pride 
in our national tipplers, and is not a 
faultless rule. On the other hand the 
army definition which says that 4 man 
is drunk only when he lies prone on the 
ground clutching at the grass to keep 
from falling off is not good either. I 
think the symptoms would be evident 
a couple of quarts earlier than that. 
Then Frank Olin Ellington says that a 
man is drunk “when it becomes of para- 


mount importance to him to have jus’ | 


one more li’l drink.” 
. * ” 
LL these ideas show the benefit of 
an experience of which, of course, 
I cannot boast. Yet alongside of a new 
system which has just been tried in 
Florida they seem to lack that deft 
touch, that sophisticated gesture which 
proclaims the true bon vivant. An in- 
teresting decision on the matter from 
the land of the everglades pleases me. 
A judge was confronted with three de- 
fendants charged with being drunk, and 
on listening to the arresting officer’s 
story said, “But officer you haven’t 
proved your case. You say they were 
singing? That means nothing.” And 
turning to the defendants he said, 
“What were you singing, boys?” 
“Sweet Adeline,” came the answer. 
“Oh,” said his honor, “That’s differ- 
ent. Ten dollars and costs.” 
* - * 
OW there’s something of real value 
on the situation, don’t you think? 
The rare and beautiful quality of this 
Solomonic justice is that it affords an 
opportunity to decide on the degrees of 
drunkenness which none of our other 
methods permit. Any of our insurance 
actuaries could work out a graduated 
table on this basis. It would look some- 
thing like this: 
“Ein, Zwei, Drei und Vier”—five dol- 


lars and costs. 
“Sweet Adeline’ —ten dollars and 


costs. 

All college and fraternity songs, yells 
or cheers—fifteen dollars and costs. 

“Sidewalks of New York’”—twenty 
dollars and costs. 

“Till We Meet Again”—twenty-five 
dollars and costs. 

Additional statistics on the harm 
done by beer quartets might also be 
gathered. A harmonizing tenor might 
be cured if given life imprisonment, 
but the fellow who insists on singing 
B flat when C sharp is wanted is hope- 


PEOPLE 





Benedict D. Flynn, 


one of America’s outstanding actu- 
aries, completed thirty years of ser- 
vice with the Travelers Insurance 
Company on March 3. His business 
associates in the home office in Hart- 
ford took recognition of the anniver- 
sary by presenting him with several 
gifts, including a silver candelabrum, 
a brief case and many floral tributes. 

Graduating in 1902 from Trinity 
College in Hartford, Alma Mater of 
many prominent insurance men, Mr. 
Flynn immediately joined the Trav- 
elers organization where life has just 
been one advancement after another 
for him. In five years he was named 
assistant actuary, shortly afterward 
actuary of the casualty departments, 
and by 1913 was assistant secretary 
of the company. In 1922 he became 
secretary of the company and in 1930 
secretary and actuary, with immedi- 
ate supervision of actuarial work in 
the Travelers Indemnity and the 
Travelers Fire as well as the Trav- 
elers Insurance Company. Last year 
he was elected vice-president and ac- 
tuary. 

Mr. Flynn likes his work intensely 
and enjoys the countless friendships 
he has made in thirty years with the 
Travelers. He is softspoken and 
doesn’t care for the limelight but it 
seeks him out every so often. Mathe- 
matical wizardry runs in the family, 
his brother Joseph, formerly a Trav- 
elers’ executive, having recently re- 
turned to his old love, the chair of 
mathematics at Trinity College. 


* * * 


Concrge W. Kemper, 


of the Pacific department of the Great 
American Indemnity, has been elected 
assistant secretary and treasurer of 
the Casualty Insurance Association of 








less. Take away his liberty; give him 
death. 


Casualty, Surety, Etc. 


San Francisco. 





AND 





Benedict D. Flynn 


R. Howard Bland, 


chairman of the board, and F. A. 
Gantert, president, of the Fidelity 
and Guaranty Fire Corporation, are 
making a business tour through the 
West, the home office reports. Last 
week they were the guests of R. 
Crosby Kemper, president of the 
City Bank of Kansas City, Mo., at 
a well attended dinner 


* * * 


This business increase 
which the National Surety Company 
has reported looks real serious. It 
has continued for three months, and 
that constitutes an all-time endurance 
record these days. In expressing com- 
gratulations to his burglary depart 
ment field forces, Russell A. Algire, 
vice-president of the National Surety, 
points out that the January, 1932, in- 
crease over January, 1931, was 180 
policies, or about $2,315, and the Feb- 
ruary, 1932, increase over February, 
1931, 446 policies, or about $17,787. 
The trend is up, he says. 
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Thirty Companies Adopt 


New A. 


& H. Program 


Methods for Simpler Policy Contracts Approved by 
Three-Fourths of Bureau of Personal Accident 
and Health Underwriters Membership 


Thirty companies writing more than $58,000,000 
in annual accident and health premiums have 
adopted the plans formulated by the Bureau of 
Personal Accident and Health Underwriters it was 
made public at the annual meeting of the Bureau 
in the Waldorf-Astoria Hotel, New York City, last 


week. 


Seven other companies, representing about $1,-. 





Pacific Coast 
Casualty Notes 











C. J. Bosworth Resigns 


SAN FRANCISCO, March 7. 
—Resignation of Resident 
Manager C. J. Bosworth of 
the Fidelity & Casualty Com- 
pany and C. W. Jones, spe- 
cial agent in charge of pro- 
duction in San Francisco 
was announced Monday by 
Channing B. Cornell, Pacific 
Coast manager. Mr. Bos- 
worth has been with the com- 
pany 44 years 28 of which 
were as resident manager. 
Mr. Jones has been with the 
company since 1911. Both 





men, having a large personal 
following, have established 


145,000 in annual premiums, have adopted the | brokerage offices. 
plan with reservations, and seven more still have 


it under consideration. 


The Bureau has _ been 
working for more than a 
year gathering statistics and 
information on accident and 
health insurance with the 
purpose of simplifying the 
wordage of the contracts, 
and of promoting greater 
uniformity in the accident 
and health field. 

At the meeting last Thurs- 
day, forty-five companies 
were represented by sixty- 
five delegates, including a 
number of chief executives 
interested in the progress of 
the Bureau’s program. 
Harold R. Gordon, executive 
secretary of the Health and 
Accident Underwriters Con- 
ference, an organization with 
similar purposes, was pre- 
sent by invitation. 

George Goodwin, chairman 
of the Bureau’s governing 
committee was prevented by 
illness from presiding at the 
meeting, and his duties were 
assumed by Frazar B. Wilde, 
secretary of the Connecticut 
General Life Insurance Com- 
pany. Secretary F. Robert- 
son Jones read Mr. Good- 
win’s report which outlined 
the work done during the 
year by the Bureau and pre- 
dicted the beneficial results 
which would be accomplished 
under the new program. 

D. St. C. Moorhead, of the 
U. S. Casualty chairman of 
the underwriting committee, 
made a general statement 
deta iling the conditions 
Which led the companies to 
take corrective measures and 
aalyzing what the plan 
would accomplish. 

_ He pointed out that though 
tt did not attempt to cure all 








Operating Position 


The State Insurance Fund 
for workmen’s compensation 
insurance increased its finan- 
cial strength during 1931 
according to announcement 
of Charles G. Smith, man- 
ager. 

Admitted assets of fund 
increased almost $300,000 to 
a total of $19,805,980. Sur- 
plus as of Dec. 31, 1931, to- 
talled $1,826,588" New busi- 
ness written during 1931 
amounted to $1,810,450, an 
increase of $350,012 over 
1930, and only $20,000 less 


than the record amount 
written in the boom year 
1929. 








the program represented the 
maximum advance that could 
be made at this time. 

The statistical committee | 
reported that it had been 
able to collect experience, 
representing over $52,000,- 
000 of premium volume, upon 


| 


A. & H. Managers Election 


State Fund Shows Strong | jumbia 





which to suggest rates for 
the advisory policies and any | 
other coverage which might | 
be presented. The commit- 
tee also had well in hand the | 
handling. of the experience 
being regularly submitted 
under the program, which | 
would enable it to keep an 
accurate record of combined 
experience in the future. 
The manual committee | 
reported the completion of 
its work of revision of the 
Standard Manual, which re- 
sulted in a complete new 
commercial section based on 











of the evils of the business 
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the latest experience and cor- 





W. B. Burge, of the Co- 
Casualty Company 


| was elected president; George 


W. Kemper, of the Great 
American Indemnity, vice- 
president, and Harry 


Stevens, of the Loyal Group, 
secretary-treasurer of the 
Accident and Health Man- 
agers Club in San Francisco 
Monday. 





American Colony Licensed 
in California 


The American Colony of 
New York was licensed by 
California insurance depart- 
ment Monday with F. A. 
Spear of Harris & Spear 
general agent for California. 





Carl Corwin Appointed by 
New York Casualty 


The New York Casualty 
Company has appointed Car! 
N. Corwin general agent. 
Ashley R. Faull, who recent- 
ly resigned from Pacific 
Coast branch of the Ocean 
Accident and Guarantee 
Corp. has become associated 
with Mr. Corwin. 








| recting such errors as had 


appeared in the previous 
manual. 

Ten companies were elect- 
ed to the Governing Com- 
mittee with Paul H. Rogers, 
assistant secretary in charge 
of the accident and health 
department, Massachusetts 
Bonding and Insurance Com- 
pany as chairman until the 
next annual meeting: 


(Concluded on page 41) 
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Aero Companies 
to Liquidate 





Indemnity Co. and Insur- 
ance Co. Will Not 


Continue 





Aero Insurance Company 
and Aero Indemnity Com- 
pany, subsidiaries of the 
Aero Underwriters Corp., 
will be liquidated, it was an- 
nounced this week by Major 
G. L. Lloyd, president of the 
parent corporation. 

The announcement was 
made following the annual 
meeting of the company’s 
stockholders. Action was 
taken on the advice of the 
board of directors which 
concurred in the belief that 
due to the shrinkage of the 
aviation insurance business, 
the capital of both companies 
could not profitably be em- 
ployed. 

Details of the liquidating 
plans were not announced, 
but it was said that provi- 
sions for all outstanding 
claims and liability would be 
made first. 

Barber & Baldwin, the 
agency firm which has han- 
dled both companies’ under- 
writing since their inception 
will continue in business, 
having already made ar- 
rangements to handle avia- 
tion business for other com- 
panies. Major Lloyd de- 
clared that there “was prac- 
tically no falling off in 
1931 volume or of gross in- 
come in Barber & Baldwin. 

It was also announced that 
because the stated value of 
the shares had been reduced 
from $30 to $15 more than 
a year ago in order to reduce 
the valuations at which the 
Aero Underwriters invest- 
ments in the subsidiaries 
were being carried $1,050,000 
was written off. 

During 1931 the company 
showed an income of $1,100,- 
211 and an outgo of $1,634,- 
348. 

The companies were incor- 
porated in New York in 
1928. Aero Insurance Com- 
pany began business with a 
capital of $500,000 and an 
equal amount of _ surplus. 
Aero Indemnity began with 


|}a paid in capital of $1,000, 


000 and the same amount of 
surplus. Aero Underwriters 
controlled both corporations 
as well as the Aero Engi- 
neering and Advisory Ser- 
vice and Barber & Baldwin. 
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December 31, 1931 


CAPITAL . er »- «  « «+  $1,000,000.00 


Surplus . ; : ‘ 3 . ‘ , 2,603,226.41 
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Voluntary Reserve for Depreciation in | 
| 
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Securities and Other Contingencies. 1,000,000.00 
Reserve for Losses. ‘ ‘ . : 2,264,797 .05 
All Other Liabilities. , ‘ ‘ : 774,647.30 
Total Assets ‘ ‘ ; ‘ ‘ . 7 ,642,670.76 | inte: 


| Insurance Commissioners’ Convention Valuations i} 
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National Surety 


Has Good Year 





Company’s Expenses 
Decrease, Assets Set at 





41,985,888, Allen 
Comments 

Although the financial 
statement for the National 


Surety Company as of Dec. 
$1, 1931, shows a decrease in 
premiums written of 12 per 
eent, its operations for the 
year were highly satisfac- 
tory. Thirty per cent of the 
decrease in premiums was 
due to withdrawal from un- 
profitable lines of business, 
according to the statement 
of President E. M. Allen. 


Investments 


The company shows total 
assets as of Dec. 31, 1931, of 
$41,985,888. The assets are 
divided in the following 
dassifications: Cash on hand 
and in banks, $825,274; out- 
standing premiums $3,921,- 
115; due from reinsurers on 
paid claims, $208,889; and 
money in closed banks after 


charging for estimated loss 
is stated at $1,122,131. The 
company’s investments arc 


all in high class bonds and 
stocks and are stated at the 
values prescribed by the Na 
tional Convention of Insur- 
ance Commissioners and the 
United States Treasury De- 
partment at Washington. 
Its investments are classified 
as follows: Government, 
State and municipal bonds, 
$2,581,572; railroad, $5,502.- 
210; public utilities, $4,193,- 
895; and industrial and mis- 
cellaneous bonds, $4,452,744; 
stocks, $13,181,167 and real 


estate mortgages and col- 
lateral loans, $3,511,724. The 
company states deferred 
assets as follows: Accrued 
interest, $238,797; accounts 


receivable, $2,246,307. 
High Reserves 


The National Surety Com- 
pany has a capital of $15,- 
000,000 and a surplus of 
$7,769,739. It has set up an 
earned premium reserve of 
$10,552,644, as well as $1,- 
411,808 for unreported claims 
and $503,282 for premiums 
over 90 days old. 

Expenses for the year de- 
Greased 17% per cent and 
the company’s net income in 
1981 was $418,420 or $1.39 
@ share on 300,000 outstand- 
img shares. 
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Quebec Compensation Act 
Provisions Extended 
By an order-in Council 


passed by the Provincial 
Cabinet all employees of the 
Provincial Roads Depart- 
ment will come under the 


protection of the Quebec 
Workmen’s Compensation 
Act. 

Under the old law only 


those who were actually em- 
ployed on road construction 
or repairs were entitled to 
compensation under the Act, 
but now both the exterior and 
interior services are _ in- 
cluded. A provision is made 
that the indemnity shall be 
fixed on a basis of a $2,000 
salary. 





Insurance Bills Await 
Decisions 


ALBANY, March 9.—When 
the legislature adjourns sine 
die on Friday of this week it 
seems likely that a majority 
of the many departmental 
bills will have been passed 
and transmitted to Governor 
Roosevelt for his disposition. 
It is possible that he may 
hold a public hearing on sev- 
eral of the proposed amend- 
ments that are regarded as 
controversial. It is evident 
that more than the usual 
quota of workmen’s compen- 
sation law amendments will 
await the Governor’s con- 
sideration during the ap- 
proaching thirty-day bill pe- 
riod. 








Commenting on the com- 
pany’s expense, President 
Allen said: 


“The National has weath- 
ered all periods of financial 
stress since 1893 and inva- 
riably -has strengthened its 
position and its prestige be- 
cause of the able and prompt 
manner in which all obliga- 
tions have been met. During 
the past year the company 
has paid out in losses in ex- 
cess of $11,000,000, all of 
which went to reimburse pol- 
icyholders of the company 
who might have been seri- 
ously affected without its 
protection. 

“The heavy defalcations by 
trusted employes in all lines 
of business, the thousands of 
bank failures, and the fail- 
ures of contractors and oth- 
ers, the burglaries and hold- 
ups as the result of dis- 
tressed conditions, with the 
consequent breaking down of 
eneral morale, place heavy 
urdens upon surety com- 
panies and call into play the 
reserve accumulated by wise 
management during more 
prosperous years.” 








Hooper-Holmes Men in 
Lindbergh Search 


“The Lindbergh kidnap- 
ping is still unsolved. All 
forces of the law, local, 
State and national are 
being directed toward the 
safe return of the baby. 
In your capacity as an 
inspector you are brought 
into daily contact with all 
classes of people. You are 
trained to constant obser- 
vation and to analyse in- 
telligently facts and infor- 
mation that come to your 
attention. We urge you 
as a voluntary duty thor- 
oughly. to acquaint your- 
self with the facts as pub- 
lished in this case. Any 
information that may 
come to you which might 
have the least bearing on 
the case should be for- 
warded with all possible 


speed to the Executive 
Office. Upon receipt of 
any such information we 


will send it to the proper 
authorities.” 

The above bulletin has 
been sent to all inspectors 
of the Hooper-Holmes Bu- 
reau wherever located in 
the United States with 
the hope that in their 
rounds of daily investiga- 
tion they may be able to 
contribute some informa- 
tion of value in returning 
the Lindbergh baby to its 
parents. 











Shoe Chain Provides Group 
Insurance for Employees 


E. H. Krom, president of 
G. R. Kinney Company, Inc., 
retail shoe dealers with head- 
quarters in New York City, 
announces that $730,000 of 
group accident and health 
insurance has been provided 
for its employees through a 
contract with the Equitable 
Life Assurance Society. Six 
hundred employees in three 
hundred shoe stores. in 
thirty-six States and the Dis- 
trict of Columbia have thus 
far availed themselves of the 
opportunity to obtain this 
protection. 





Careless use of matches and 
smokers’ articles caused 3217 
fires in Chicago last year, ac- 
cording to the annual report 
of the Committee on Fire 
Patrol of the Chicago Board 
of Underwriters. Accumula- 
tion of rubbish on the prem- 
ises was responsible for 1324 
fires, while defective electric 
wiring was charged with 
1048. 





| was supposed to 
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Mich. Bond Law 
Creates Trouble 





City of Lansing May Lose 
Heavily on Deposits in 
Closed Banks 





LANSING, MICH., March 7. 
—Following an_ illustration 
here of the operation of the 
Turner laws enacted by the 
1931 legislature to eliminate 
the necessity for bonded pro- 
tection of public funds on de- 
posit in banks, it is obvious 
to insurance men and busi- 
ness executives that the new 
acts will not be satisfactory 
and that radical changes may 
be expected at the forthcom- 
ing extra session of the 
Michigan legislature. 

The American State Sav- 
ings Bank, which closed here 
Dec, 22, has provided an in- 


teresting contrast between 
bonded protection and the 
Turner law’s_ substitute. 


Lansing had about $425,000 
on deposit in the bank when 
it closed, and the board of 
education slightly over $61,- 
000. The city’s funds were 
not protected by bond, but 
the bank, in conformity with 
the new law, posted certain 
bonds as a safeguard to be 
sold by the city if the mu- 
nicipality’s deposit were tied 
up through closing of the de- 
pository. The school board 
was provided with bond pro- 
tection by the Michigan Sure- 
ty Company of Lansing. 

During the past week the 
Michigan Surety paid the 
board of education the full 
amount of its claim, $61,- 
092, and took assignment of 
salvage rights. 

The city, in the meantime, 
has found that the securities 
posted in lieu of a surety 
bond cannot be disposed of 
at a price which will pro- 
vide reimbursement, although 
the original securities deposit 
exceed 
greatly the amount of city 
funds protected. During the 
past week the city attorney 
was authorized to petition 
the receiver of the bank to 
pay over some $3,800 in in- 
terest accrued on the de- 
posited bonds as a partial 
payment of the city’s ac- 
count. Meanwhile the bonds 
are being held. 

A recent appraisal of the 
bonds places their value at 
between $300,000 and $350,- 
000 as against $425,000 cash 
they were supposed to pro- 
tect. 
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We Are lina 
Buyer’s Market! 


While the prices of most commodities have COME 
DOWN, the cost of Automobile Insurance has had to 
GO UP this year. 

Most agents know why the increase has been necessary. 
It is basic, and based on experience—yes, on necessity— 
BUT, it still is difficult to explain to many motorists. 


1932 Will Be Another Good Year For 


GUARDIAN’S 
PARTICIPATING 
POLICIES 


which guarantee QUALITY SERVICE at 
LOWER COST. 


Several valuable territories in New York State open. 


NG 


~ 


GUARDIANYICASUALTY 
COMPANY 


Home Office: Buffalo, N. Y. 


























CHRISTMAS SPIRIT 














Giving 
THE SPIRIT of Chrismas is that of giving and 
the greatest gift is that of service to mankind. 


THE INSURANCE AGENT by nature of his 
profession is better able to serve mankind than 
many others, and this Company is glad to give 
to it’s agents at all times such co-operation that 
they may render a bigger and better service. 


Independence Indemnity Company 
Commonwealth Division 


Philadelphia 


& MORACE SHALE. Presidem 











Use LEAFLETS 
and INCREASE YOUR 
BUSINESS 


Following is a list of leaflets written by Wm. 
T. Nash, originator of Monthly Income In- 
surance, which are being continuously used 
by companies with remarkable results. 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in 
the publications issued by The Spectator Company of 
which William T. Nash is the author , 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCE . . 10 
BUCK ADAMS’ WILL , : , ..10 
CONFIDENCE IN LIFE INSURANCE ‘ 10 
tCOST OF DYING, THE .. . ‘ 25 
*COST OF WORRY ; 10 
DOES A YOUNG MAN NEED LIFE INSURANCE 15 
FAMILIAR DANGPRS LOSE THEIR TERRORS 10 
FARMER'S INVESTMENT, THE 10 
GET ACQUAINTED WITH YOUR LIFE INSURANCE 10 
GETTING THE MOST OUT OF LIFE 10 
GIVING THE BOY A CHANCE 15 
"HARD TIMES .. 10 


HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY? 10 


MOTHER AND SON . 10 
NOT JUST NOW .. . 10 
ONE BUSINESS MAN'S EXPERIENCE WITH LIFE INSUR 
ANCE... cpeteceoo on és 15 
ONE DOCTOR'S EXPER. WITH ENDOWMENT INSURANCE. .10 
ONE FARMER'S EXPERIENCE WITH LIFE INSURANCE 10 
ONE SALARIED MANjS EXPER. WITH LIFE INSURANCI 15 
ONE SELF-SUPPORTING WOMAN AND HER LIFR INS 15 
ONE YOUNG MAN'S EXPERIENCE WITH LIFE INSURANCE 10 
PARTNERS AND LIFE INSURANCE 10 
REAL REASONS FOR LIFE INSURANCE 10 
SENSE OF SELF PRESERVATION, THE 10 
SOME DON'TS OF LIFE 10 
WHAT LIFE INSURANCE MEANS IN DAILY LIFE 10 
WIFE'S INSURANCE, THI 10 
LEAFLETS FOR INSTRUCTION OF THE AGENT 
A GREAT FUTURE 25 
CHARLIE FERRELL'S DEAD BOOK 10 
METHODS THAT WIN SUCCESS 15 
SERVICE AND ITS REWARD 15 
STORY OF ED REDLICH, THE 15 
LEAFLETS FOR MONTHLY INCOME PROSPECTS 
INSURING YOUR INSURANCE 10 
JOUN APPLEGATE'S INSURANCE 10 
LOT OF MONEY, A . . 10 
ONE WOMAN'S EXPER. WITH A MONTHLY INCOME 5 
OUT OF THE MOUTHS OF BABES . a 
SATISFACTION OF KNOWING THE 10 
SAVING WHAT YOU LEAVE 10 
WHEN SUCCESS IS A FAILURE ‘ 10 
CONSERVATION LEAFLETS TO REDUCE LAP- 
SATION 
AT THE END OF THE ROAD 10 
*BEST PROPERTY YOU OWN 10 
DON'T THROW AWAY THE LIFRBOAT 10 
GET ACQUAINTED WITH LIFE INSURANCI 10 
GIVING YOURSELF A CHANCE 10 
HOW HOPES ARE SHATTERED 10 
SOME DON'TS OF LIFE 10 
A WIDOW’'S AWAKENING 10 
WHAT HARRY DIDN'T 10 
WHY WDB DON’T LIVE FOREVER P 10 
CONSERVATION LEAFLETS TO REDUCE LOANS 
BORROWING FROM MARY 10 
BORROWING ON YOUR LIFE INSURANCE 10 
HAVE YOU A LOAN ON YOUR LIFE INSURANCE 10 
SHOOTING YOUR POLICY TO PIECES 10 
LEAFLETS ON ACCIDENT AND HEALTH 
INSURANCE 
DEFYING FATE ER ay 10 
SOMETHING IS ALWAYS HAPPENING 10 
TEMPTING FATE . seats 25 
WHAT HARRY DIDN'T 10 


*Latest leaflets. 
tAn income tax leaflet revised to include the 1928 law 

Sample copies of all the Nash leaflets, varying in price from ten 
to twenty-five cents each, amount to $6 Send us $4, and we 
will mail you sample copies of all 55 of the Naesh leaflets conve- 
nienty packed in a carrying case for easy refercnee Ask for 
circuars giving prices in quantities We will also mail you on 
application a 32 page descriptive pamphl t entitled The Business 
Builder's Service 
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Thirty Companies 


Adopt Bureau Program | 


(Concluded from page 37) 


Aetna Life, 
General Life, 
Casualty, General Accident, 
Fire and Life, Globe In- 
demnity, Maryland Casualty, 
Preferred Accident, Stand- 
ard Accident, the Travelers 
and the U. S. Casualty. 

F. Robertson Jones, was 
re-elected secretary-treasurer 
for the same term. 

Paul H. Rogers was chosen 
as councillor-delegate to rep- 
resent the Bureau at the an- 
nual meeting of the U. S. 
Chamber of Commerce as 
alternate. 

The program for new acci- 
dent and health contracts 
was launched last February 
to eliminate the highly com- 
petitive situation in the field 
occasioned by meaningless 


Connecticut 
Continental] 


“alking points” of various 
contract forms, it is said. 
It was also felt that the 


automobile accident situation 
had been causing loss ratios 
in the accident and health 
field to mount over a period 
of years, and clearer restric- 
tions had to be written into 
the policies to eliminate this 
hazard. 

There was no way to ac- 
complish this much desired 
relief except through the Bu 
reau of Personal Accident 
and Health Underwrilters 
which was equipped to han- 
dle the pooling of statistics 
and to discover real 
ratios and experience. 

The program was definite- 
ly underway last June, and 
it was expected that it could 
be put into action by Jan. 1, 
1932, but the great bulk of 
work occasioned by the ex- 
change of statistics and the 
reprinting of policy con- 
tracts. A clearer, shorter, 
and simpler phraseology has 
been adopted which will be 
of benefit both to the policy- 
holder and the underwriter. 


loss 


Ass'n Studies Occupational 
Diseases 


The American Public 
Health Association, of which 
Dr. Louis I. Dublin, of the 
Metropolitan Life Insurance 
Company is president, has 
published its year book. The 
association has spent much 
of its time during the past 
year surveying occupational 
diseases with a view toward 
recommending controlling 
legislation. Results of their 
investigations are contained 










im the year book. 
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CONSTRUCTION WORK 


A gain 
cent in construction awards 
during February as 
pared with the low 
of January reflects a normal 


rise approximating seasonal | 


proportions according to F. 
W. Dodge _ Corporation. 
Losses from February, 1931, 
were registered in all four of 


the major construction 
classes with public utilities | 
making the best relative 
showing and public works 


and residential building the 
poorest comparisons. 


The $89,045,800 total in 


new construction awards for | 
February was divided among | 


the four major construction 


of almost 5 per 


com- | 
figures | 


347,700 to non-residential 


| lic works, and $12,647 400 to 
public utilities. 





of 1932 construction awards 
| of all descriptions in the 37 
States east of the Rockies 
are reported by F. W. Dodge 
Corporation to amount to 
| $173,844,200. The four ma- 
jor classes were represented 
in this total as follows: $51,- 
921,600 in residential build- 
ing, $69,585,400 in non-resi- 
dential building, $35,127,400 
in public works and $17,209,- 
800 in public utilities. 





building, $15,633,400 to pub- | 


41 


Compared with January 
| six territories reported con- 


SHOWING NORMAL RISE | ir gains in February. 


These were the Southeastern 
classes with $24,417,300 going | With $5,570,100 in new con- 
to residential building, $36,- 


| tracts; the Chicago district 
| with $17,196,900; the Cen- 
tral Northwest territory 


| 


For the first two months | 





with $3,161,300; the Kansas 
City territory with $5,665,- 
300; the New Orleans terri- 
tory with $3,214,000; and the 
State of Texas with $7,078,- 
000. 

Not one of the thirteen 
districts comprising the 37 
States east of the Rockies 
was able to show February 
contracts ahead of those re- 


ported a year ago; but the 
best relative comparisons 
were made in the Central 


Northwest, Chicago, Kansas 


| City and Texas territories. 














BERLIN OFFICE 
PARIS OFFICE 


WORLD'S 


FINANCIAL STATEMENT 


























EUROPEAN DEPARTMENT 


eee eee eee eee ee eee ee ee ee) 


GREATEST 


wee eee eeceeeeeseesesesseseeesesece 42 Unter den Linden 


SURETY COMPANY 





as of 
« J } 
| December 3Iist. 1931 | 
ASSETS | | 
CURRENT ASSETS: 
Cash on Hand and in Banks.....--eeeeeeee & 825,274.43 
Outstanding Premituums ....6--+seeeeee008 3,921,115.42 
Due from Reinsurers on Paid Claims....... 208,888.84 
$4,955,278.69 
Money in Closed Banks after charging off estimated loss...... 1,122,130.79 
INVESTED ASSETS | 
Bonds fl 
Governments, States and | 
Municipalities ......... $2,581,572.00 
MmtivenE cccccccccccccccs 5,502,210.00 | 
Public Utilities .....6666. 4,193,.895.00 if} 
Industrialand Miscellaneous 1,452,744.00 if} 
$16,730,421.00° 
CP ne Per pre wee gee Toe 13,181, 167 .00* 
Real Estate, Mortgages and Collateral Loans 3.511,723.80 
$33,423,311.80 it 
DEFERRED ASSETS: | 
Acermed Imterest 2... ccc ccccecccseeereces 8 238,796.93 
Accounts Receivable 2... ccceeceeeesees 2,246,369.76 
$2,485,166.69 
TOTAL ASSETS ccccccccccsccesececescccesseceses $41,985,887 .97 
LIABILITIES 
CAPITAL AND SURPLUS: | 
Capital Ste@eck .ccccccesscccccccccecsesece $15,000,000.00 | 
Surplus and Undivided Profits ......656ee6. 7,639,739.69 
$22,639,739.69 
CURRENT LIABILITIES: | 
Claims in Process of Settlement.......+..+.+. $4,944,151.95 | 
| Reinsurance Premiums due Companies and 
| Accrued Commissions (Not Due).......-- 1,053,961.89 
Accrued Taxes and Other Liabilities( Not Dae) 618,287.11 
Dividends Declared (Payable Jan. 2nd, 1932) 150,000.00 
86,766,490.95 
STATUTORY RESERVES (Not Debts) 
For Unearned Premitums .....ceseeeeeeee8 810,552,643.72 | 
| For Claims Not Vet Reported to Us.....«..+-. 1,411,807.78 | 
| For Premiums Over 90 Days Old........+-+. 503,281.59 | 
For Reinsurance in Companies Not Entered | 
Sh WS occc dd ceecenervéaneadsicen 112,014.24 
$12,579,747.33 
TOTAL LIABILITIES ..ncccecerenceerceecces ° - $41,985,S87.97 
*The quotable Securities are valued on basis prescribed by the Superintendent of Insurance | 
of the State of New York and the Treasury Department of the United States Government | 
1} 
The only Surety Company maintaining a fully equipped 1) 
European Department, with offices in Paris and Berlin 
GREATER NEW YORK DEPARTMENT...... 118 William Street, New York | 
BROOKLYN BRANCH OFFICE ..w cece cence re ennes 16 Court Street, Brooklyn 
NEWARK BRANCH OFFIC E Seb ened daebsitivne oaesseee Military Park Building 
JERSEY CITY BRANCH OFFICE...Commercial Trust Bldg., 15 Exchange PI. 
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AGENTS & BROKERS 


Leon Irwin & Co. 


NEW ORLEANS, LA. 


Insurance Since 1895 
Brokerage Lines Solicited 


ACTUARIES 


Established 1865 by David Parks Fackler 
FDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 
Consultants 
Valuations 


NEW YORK 


Audits Calculations 
Examinations 


25 CHURCH STREET 


INSPECTIONS 


J. H. O’ROURKE, Jr. 


UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


NES: 
GERMANTOWN 5103 
PHILADELPHIA, PA. 


LOMBARD 1674 
DREXEL BLDG. 


ACTUARIES 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


150 NASSAU ST. NEW YORK 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 
NEW YORK 





JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 





WooDWARD, FONDILLER and RYAN 
Consultants 
Actuarial, Accounting and 
Management Problems 
90 John St. New York 











ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 








DONALD F. CAMPBELL 


Consulting Actuary 

160 No. LA SALLE ST. 

Telephone State 7298 
CHICAGO 





T. J. MCCOMB 


Consulting Actuary 
Colcord Bldg. 
Oklahoma City, Okla. 





JAMES H. WASHBURN, F.A.ILA. 
Consulting Actuary 


LiFe INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN'S COMPENSATION 


Expert Advice on Domestic, Trepical and 
Semi-Tropical Business 


2004 WEST END AVE., 
NASHVILLE, TENN. 





FRANK M. SPEAKMAN 
Consulting Actuary 


Assoctates 
Fred E. Swartz, C. P. A. 
WwW. L Cla 
E. P. Higgins 


THE BOURSE PHILADELPHIA 





J. Charles Seitz, F. A. I. A. 


Consulting Actuary 
Author “A System and Accounting for a Life 
Insurance Company’’ 
Attention to 
Legal Reserve, Fraternal and Assessment 
Business—Pensions. 
228 North La Salle Street, Chicago, Ill. 


Phone Franklin 6559 


ALEXANDER C. GOOD 


Consulting Actuary 


807 Paul Brown Bidg. 
St. Louis, Mo. 


and 800 Securities Bidg., Kansas City, Mo. 





Haight, Davis & Haight, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
128 North Wells Street 
CHICAGO 


MR. AGENT! 
MR. BROKER! 
MR. FIELD MAN! 


Here is a brand new pocket-size 
handbook on 
CASUALTY INSURANCE 


Adventures of 
Robt. Ross 


—Insurance Solicitor 


BY 


Richard H. Longmaid 


Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
ploits among brokers and 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 


Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin- 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 


A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 


casualty insurance available. 


Write for information regard- 
ing this book which will shortly 
be published. 


The Spectator Company 
Division of 
United Business Publishers, Inc. 
243 West 39th Street 
NEW YORK, N. Y. 
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